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The Colonial Life 


Insurance Company of America one 
Industrial Life Insurance— e have something to offer in the way 


mepetaly attractive and favorable to the of a general agency that is very attractive 
Insured. 
to find with an old, conservative life com- 


Ordinary Life Policies— 


All forms of Life, Limited Payment and ‘ ; : 
Endowment, containing attractive and pany. It will pay anyone interested to in 


novel features, with High Values at Low . ed ets ; 
Cit, vestigate. All communications confidential. 


Give Agents Unusual Money-Making 
Opportunities Aiddecwn Bin: Bk: Tue Seana 


OFFICERS 
E. J. Heppenheimer, President 135 William Street, New York. 


Geo. T. Smith, Vice-President Ss Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C, Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 

















| Security Mutual Casualty Company 


December Thirty-First, 1926 
ASSETS 
Bonds and Stocks (Market Value) $7,465,665 .00 


Real Estate 30,000 .00 
Accrued Interest on Investments 101,665 .74 
Cash in Bank and Offices 1,199,252 .06 
Premiums in Course of Collection 399,390 .22 


Deposit with ‘Workmen’s Compensation Board, 
Province of Manitoba 2,444.91 


$9,198,417 .93 
LIABILITIES 


Net Special Reserve for all Liabilities $5,894,895 .79 
Unearned Premiums 611,616.08 
Reserve for Taxes and Expenses 39,554 .69 


Unabsorbed Premium Refund declared (Not paid) 42,351.37 ° 
Ne Gsaske seamen OD A Company of Opportanity 
$9,198,417 .98 


Unabsorbed Premiums Returned to Policyholders 
(in cash) over $8,000,000 .00 


Fundamentally Right Economically Operated 
Financially Sound 


HENRY W. IVES & COMPANY 


75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS Ethelbert Ide Low James A. Fulton 


FOR THE UNITED STATES : 
FOR EXCESS AND REINSURANCE President Supt. of Agents 


OUR FACILITIES 
Treaty or Facultative and or Excess for Automobiles, General and 


_ oO Weskuien’ ’s Compensation 256 BROADWAY, NEW YORK CITY 
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PERFECT PROTECTION 


‘| commands enthusiastic 
approval everywhere 











Almost unknown in the experience of Perfect 
Protection Men are many objections commonly 
influencing the life underwriter’s failure. 


Perfect Protection actually appeals to the man 
who, if canvassed with life insurance alone, 


would say: 


I will talk about anything else but life in- 
surance. 


I am absolutely not interested in life insurance. 
I am single and don’t need life insurance. 


I don’t carry any life insurance and never will. 
I am not ready for life insurance now. 

It’s a good thing if I die, but what if I live? 
Almost incredible, yet, the actual experience 
of Perfect Protection Men the country over 
daily substantiates this impressive fact. 
Why use your energy, time and effort in daily 
breaking down established opinions and con- 
victions when Perfect Protection sweeps into 
the Open Mind ? 


Wechallenge every experienced underwriter to solicit, with Perfect Protection, 
A Challen g e! ten prospects who have previously refused to buy life insurance from him. 





A PERFECT PROTECTION ILLUSTRATION 





Accident—$50.00 every week, payable for one day 
or for LIFE if disabled by any accident. 


Total Permanent Disability by Accident— 
$3,200.00 every year for LIFE if totally and 
permanently disabled by accident. No further 
premiums to pay and no deductions from the 
face of the life policy to offset indemnity so paid. 

Total Permanent Disability by Sickness— 
$3,200.00 for one year if totally and permanently 
disabled by sickness and $600.00 each year there- 
after. No further premiums to pay and no de- 
ductions from the face of the life policy to offset 
indemnity so paid. 


Sickness—$50.00 every week, payable for one day 
or for fifty-two weeks if disabled by any sickness. 


Old Age—$5,000.00 cash to you at age 65, or 


Natural Death—$5,000.00 cash or a substantial 
monthly income to your family should you not 
survive the age of 65. 


Death by Accident—$15,000.00 cash or $10,000.00 
cash AND a monthly income to your family 
should death result from accident. 











If you are further interested in this service which accomplishes everything possible for life 
insurance to do, and in addition, easily overcomes the cause of the greatest of all sales 
resistance—human selfishness—write today for our booklet: “Selling Perfect Protection.” 


RELIANCE LIFE 


RELIANCE LIFE INSURANCE COMPANY of PITTSBURGH 
Farmers Bank Building, Pittsburgh, Penna. 


Tue Spectator is published every Thursday by The Spectator Company, at_135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 4 
at the Postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVIII, Number XVI, April 21, 1927; $4.00 per annum. Ee 
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BIG MERGER COMPLETED 


Western and Southern Reinsures 
Public Savings 


INSURANCE DEPARTMENTS APPROVE 


Cincinnati Company Now Has $650,000,- 
000 Insurance in Force—Expected to 
Pass Billion Dollar Mark Soon 
One of the biggest reinsurance deals in 
life insurance has been consummated by the 
Western and Southern Life Insurance Company 
ef Cincinnati, by the reinsurance of the $135,- 
000,000 Public Savings Insurance Company of 
Indianapolis, with its more than 400,000 policy- 
holders. The negotiations for this giant merger 
have been carried on by W. J. Williams, presi- 
dent; Charles F. Williams, vice-president, of 
the Western and Southern, and the controlling 
interests of the Public Savings. The reinsur- 
ance has been approved by Clarence C. Wysong, 
Commissioner of Insurance for Indiana, and by 
Harry L. Conn, Superintendent of Insurance 

for Ohio. 

The entire agency force of 1106 agents, as- 
sistant managers and managers, and a home of- 
fice staff of 300 employees of the Public Sav- 
ings, or a total of 1404, will now represent the 
Western and Southern in their various capaci- 
ties, and will be added to the 3700 already em- 
ployed by the Western and Southern, making a 
total force of over 5000 Western and Southern 
employees, who will serve the public in the field 
and in the home office. The merger will give 
the Public Savings policyholders added security 
to the extent of $65,000,000; the assets of the 
Western and Southern will now exceed $70,- 
000,000; the amount of insurance in force will 
exceed $650,000,000; the total number of poli- 
cies in force will surpass 2,500,000. This 
merger will make the Western and Southern a 
$700,000,000 company at the close of 1927. 

The Public Savings Insurance Company of 
America was incorporated under the laws of 
Indiana on July 6, 1909, with an authorized capi- 
tal of $500,000 and operated many branch of- 
fices in the principal cities of the central States. 
.The present home office of the Public Savings 
in Indianapolis will be the Indiana home office 
of the Western and Southern and the entire 
business of the Public Savings will be known 
as the Public Savings division of the Western 
and Southern. 

The Western and Southern was founded on 
February 23, 1888, by W. J. Williams, its pres- 
ent president, who has been the guiding genius 
from date of organization to the present time. 
Mr. Williams has become one of the foremost 
life insurance executives in this country. Un- 
der the management of President Williams, the 
Western and Southern has increased its assets 

: (Concluded on page 9) 


LULL IN ACTIVITY 


Eastern Underwriters Association 
Still Wrestling With Excepted 
Cities 


WIDE INTEREST IN SOLUTION 


Big Meeting of Organization Looked for 
Soon—Hope to Reduce Expense 


There is a wide undercurrent of interest in 
the fire insurance world in the progress of the 
Eastern Underwriters Association in handling 
the excepted cities problem. The new Asso- 
ciation started off with a bang but for the past 
two months there has been a noticeable lull in 
its work and little or no progress of a nature 
which shows up. Meantime there are two sets 
of contracts extant in the field and a growing 
restlessness among the agents has made itself 
evident in many ways. The interest in the ques- 
tion is broader than the field involved as shown 
by the talk at the semi-annual meeting of the 
Union in Washington last week. Many of the 
Western managers evidenced keen interest in 
the problem and the probable method of attack- 
ing it as perhaps setting a precedent for action 
in Chicago and other excepted cities in the 
Union territory where conditions are still un- 
settled. 

The lull in the activity of the Eastern Un- 
derwriters Association is explained by the fact 
that the Eastern executives have been busily 
engaged in straightening out the difficulties on 
the Pacific Coast, and have only been back in 
their offices for a short time. There has been, 
as one executive expressed it, “no strenuous 
meeting of the Association since the first two 
or three after its organization. It is expected, 
however, that there will shortly be a full meet- 
ing attended by all the executives, at which time 
the various committees will report and solutions 
of the problems evolved. In fact it is freely 
predicted that the Association will come to life 
again and that very soon. 

It is believed that whatever action is taken 
on the excepted cities will be of a nature ap- 
plicable to all of them. In other words, there 
is little likelihood of the Association dealing 
with each city on a separate basis. The execu- 
tives recognize the need of a strong, clearly out- 
lined policy in respect to the situation and are 
confident of their ability to develop one. Un- 
der the rule adopted at the time of organiza- 
tion the companies have until October 1, 1927, 
to act, and it is planned to settle the situation 
well ahead of that time. 

The whole situation revolves around the at- 
tempt of the companies to reduce what they 
regard as the abnormally high expense ratio 
on business in excepted territory. The high 

(Concluded on page 11) 
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NEW JERSEY COMPEN= 
SATION 


Rating and Inspection Bureau Com- 
pletes Revision 


EFFECTIVE JUNE 30 


458 Increases Noted—Summary of Rules 
of Procedure Given 

The revised schedule of compensation rates 
for New Jersey has just gone to the companies 
and will be effective on June 30. The Com- 
pensation Rating and Inspection Bureau of New 
Jersey undertook the work and in the task, 458 
rates have been increased, 33 decreased and 193 
remain unaltered. Five new classes have been 
created and 11 classifications have been deleted. 
Concerning the rate revision, A. R. Lawrence, 
chairman of the Bureau, has this to say: 

It is again necessary to carry premium rates 
to a still higher level to meet the current burden 
of losses. The increase being promulgated this 
year, 5 per cent, is less than for any other re- 
cent revision, and may possibly be accepted as 
evidence of approaching stability, or that the 
increasing compensation costs may have been 
quite completely overtaken. That this conclu- 
sion is a fairly reasonable one may be sup- 
ported by the fact that the bureau has rather 
liberally interpreted the provisions of the stand- 
ard rating formula in the effort to obtain com- 
plete premium adequacy. : 

Of possibly more than passing interest at 
this time is the fact that this bureau has re- 
vised the traditional minimum premium for- 
mula by increasing the basic payroll exposure 
from $1000 to $1500. By this action the bureau 
has maintained the original underlying prin- 
ciple, i. e., that the minimum premium should 
include a fee sufficient to cover the cost of plac- 
ing the business on the books of the company 
plus a premium reflecting the exposure 9f one 
average full-time worker. Investigation dis- 
closes that $1500 is about the present annual 
earning of one full-time worker, broadly aver- 
aging all classes of employment. 

The rules of procedure given in the revised 
New Jersey schedule for compensation risks 


are as follows: 

1. The rules, classifications and rates for work- 
men’s compensation or employers’ liability insurance 
set forth herein have been filed with the Commissioner 
of Banking and Insurance and have been approved by 
him, effective June 30, 1927, as prescribed by law, 
except as to residence and farms insurance for which 
approval is not required by the statute. 

2. The rules, classifications and forth 
herein apply in all respects to all policies written or 
issued with effective date of June 30, 1927, or there- 
after, including new business or renewals and not 
otherwise except as provided below: 

3. If any policy outstanding March 26, 1927, or 
thereafter is taken up and rewritten, or extended, for 
any purpose whatever there shall be attached to such 
rewritten or extended policy a specific endorsement to 
provide for the application of the rules, classifications 
and rates as set forth in this manual upon the normal 
date of expiration of the original policy. 

4. It is the intent of the foregoing to make this 
manual of rates and the rules controlling their ap- 


(Concluded on page 20) 
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HILE on a visit in the offices of the Pru- 
dential Insurance Company of America 
the other day, Arthur Fisk, supervisor of pub- 
lications ,told me that for many years one of 
the agents of the company worked exclusively 
in the home office, selling both industrial and 
ordinary insurance to the clerical and execu- 
tive staff of the company. He did an excellent 
business and only recently retired in very com- 
fortable circumstances. While there are not 
many companies having staffs large enough to 
keep an agent busy from one year’s end to the 
next, still there is the germ of a real idea in 
the story. 
x ok Ok 
LBERT G. BRADLEY, manager of the 
publicity division of the Canadian Head 
Office, at Ottawa, of the Metropolitan Life In- 
surance Company, sends me a handsome illus- 
trated booklet entitled “A Canadian Achieve- 
ment.” It celebrates the opening of the new 
building, a photograph of which appeared in 
THE Spectator several weeks ago. 
x ok * 
LTHOUGH James A. Beha, in his annual 
report to the legislature, worries about the 
lack of interest on the part of policyholders 
of mutual life companies in elections of direct- 
ors, the recent election in the Metropolitan Life 
brought out a half-million votes and at last 
report sixty tellers were busy counting them. 
* ok 
HE Mutual Benefit Life Insurance Com- 
pany created quite a bit of excitement in 
Newark last week by moving $20,000,000 from 
its old home office at Broad and Clinton to the 
new location at Broadway and Second avenue. 
Ten armored cars protected by a young army 
of policemen, heavily armed, accomplished the 
job in about an hour. In spite of all the pro- 
tection I’ll wager that John R. Hardin, presi- 
dent of the company, and his associates breathed 
a sigh of relief when the last bond was locked 
into the new vault. One can just imagine Mr. 
Hardin saying to himself, “Well, anyway, I’m 
glad Newark isn’t Chicago.” 
*x* *% x 
NEWSPAPER clipping from Greens- 
boro, N. C. (name of paper not included) 
was recently sent me with the following 
rhyme marked: 


LAPSED 

I’m the ally of Sin and Sorrow, the faithless, 
the hopeless, the lost; 

I’m a “has been,” a faker, a cheater—a liar, 
a boaster, a “frost.” 

I have nothing to give but reminders, the husk 
of a wonderful dream; 

The shell of a generous intention—legacy of 
an unfinished scheme. 

I am merely a fold of gilt paper, I am guilty 
of all you’ve just read; 

I am a lapsed insurance policy; I mock and 

I jest from the Dead. 


THE 
OBSERVATION POST 











S a topic of conversation in the insurance 
world, prohibition may be prominently 

placed with the question of premium rates or 
commissions paid. If you don’t believe this, 
just listen carefully at any convention. Now 
comes the report of the Chief Medical Exam- 
iner of New York as made to the city’s mayor. 

To begin with, the medical officer says: “The 
citizens of our city have not given up drinking 
alcohol. The alcohol which they take is mainly 
poisonous. The contention that the prohibition 
law is made to benefit the rich and protect the 
poor is obviously «ludicrous. The cases which 
we have handled come from the poorer class 
of citizens.” Then, the sources of drink. 

1. Pure whiskies and gin, of pre-prohibition 
date. 

2. Pure medicinal alcohol. 

3. Pure imported foreign liquors. 

4. Moonshine and still products. 

5. Bootleg booze; champagnes, whiskies, gin; 
distilled from denatured government alcohol. 

Drawing his conclusions from the mass of 
facts, Dr. Charles Norris, New York’s Chief 
Medical Examiner, says: “My opinion, based 
on actual experience of the medical examiner’s 
staff and myself, is that there actually is no 
prohibition.” 

Further, the next time your doctor gives you 
a prescription out of the goodness of his heart, 
just remember this: “A very important and 
serious problem which faces the community is 
that there is practically no pure whiskey obtain- 
able, even for medicinal purposes. Many 
samples have been examined by Dr. Gettler 
procured by prescription. They have been found 
to be a cut product with raw alcohol and, in 
some cases, containing denaturants.”’ Among 
liquids used as drink by those who cannot afford 
alcohol are listed tincture of iodine, alcoholic 
solution of shellac, canned fuel and anti-freeze 
mixtures. Now if your next drink tastes pecu- 
liarly, blame me! 

x Ok x 


UST how accident and health claims some- 

times become life insurance claims is illus- 
trated by the following: A New York barber, 
who had a penchant for country life, resided 
up in Westchester county and kept a small 
poultry farm. One day he went out to his 
yard with the intention of killing a goose for 
the Sunday dinner. In the attempt, his knife 
slipped, the goose flopped about, his police dog 
caught it, and in the melee the barber stuck 
himself in the right wrist with the knife, 
severing an artery. Before medical attention 
could be secured, he lost nearly a quart of 
blood. Two days later he went to his place 
of employment and at noon, it being mild day, 
sauntered out without a coat. Result, a cold 
that developed into pneumonia and caused his 
death. The point is that the loss of blood 
from his accident had so weakened him that 
he could not combat the illness. 
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“SMOKE” 











T is not without some trepidation that I ap- 

proach the composition of this column to- 
day. I have been lending my éar to a veteran 
raconteur of this office who recalls the days 
when insurance newspapers indulged, more or 
less, in the “personal journalism” of the period. 
The particular anecdote that cowed me was 
the tale of a SPECTATOR correspondent in 
Georgia who exercised his unseemly wit, 
through the columns of this journal, at the ex- 
pense of a southern gentleman who was pur- 
suing the profession of insurance in an effort 
to recoup the scattered fortunes of his venerable 
family. Well, suh, the outraged gentleman an- 
swered the attack—not with a poison pen—but 
with cold steel, suh! 

And so, I adjust my spectacles and hasten 
to inform my readers, if any, that the policy 
of this column is “Malice towards none and 
charity for its conductor.” For the benefit of 
our Boston subscribers it shall be a clean col- 
umn and shall contain nothing that might offend 
the moral sensibilities of the most fastidious 
man who ever underwrote a policy. As to 
your risibilities—I blush—that is for you to 
judge. 

* * x 
ERE is a tip for automobile underwriters 
in the New York district. The report of 
a special commission to investigate the ventilat- 
ing system of the new Holland Vehicular Tun- 
nel from New York to New Jersey says: 
“Fires in the tunnel are practically a certainty, 
as there are an average of five fires in auto- 
mobiles daily on the Queensborough and Man- 
hattan Bridges.” 
* * x 


k ina first issue of the house organ which 
the National Union Insurance Company 
and the National Union Indemnity Company 
will publish monthly has found its way to this 
office. Among other contributors to its pages 
is Fred Breen, who used to greet the inquiring 
reporters over at the National Board of Fire 
Underwriters. He is now assistant to the 
president of the National Union companies. 
x ok x 


EW ENGLAND reports a number of seri- 

ous schoolhouse fires during the past few 
weeks. It seems that “The Little Red School- 
house,” which evoked such tender sentiments 
in the breast of a popular song writer a few 
years back, has been playing host to fire demons 
as well as little lambs. Fire engineers are in- 
clined to lay the blame on defective wiring, but 
when I recall the days of real sport in a certain 
New England schoolhouse and the fiendish 
schemes that a mind, dizzy with the complexi- 
ties of compound interest problems, was wort 
to entertain about this time of the year, I am 
inclined to think that the moral hazard is con- 
siderable and that wtih the passage of the years 
Yankee youngsters have turned from dreamers 
to doers. 
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NEEDED—MANPOWER 

HE question of obtaining adequate 

manpower to drive and control the 
dynamo of casualty and surety business 
is one to which some of the best brains 
in the insurance world have given close 
attention. They have realized the neces- 
sity of filling the ranks of the younger 
officials with individuals capable of the 
same extensive development personally as 
the business itself promises on an aggre- 
gate scale. 

In view of this, the meeting of the 
Casualty & Surety Agency Executives’ 
Association at the Maryland Club in Bal- 
timore tomorrow should be of more than 
passing interest; for the main topic of 
discussion is scheduled to be the sources 
from which recruits to the business are to 
be drafted. Proper training of new men 
is also to come under consideration, and 
acommittee, specially appointed to investi- 
gate such matters, will report to the asso- 
ciation. 

There can be no doubt of the import- 
ance of the whole problem. The casualty 
and surety business in this country is in 
some danger of being overbalanced by 
the weight that is placed on the produc- 
tion side. Farsighted company officials 
who are real students of insurance have 
not looked with unmixed feelings on the 
struggle for volume which has taken 
attention more and more away from the 
underwriting of the business and focused 
it on the amount of premiums written and 
the total of investment profit. 

This trend in casualty and surety insur- 
ance is satisfying to stockholders only so 


long as each successive year sees securi- 
ties at a high level. If, for any reason, 
there should be a decided slump in the 
values of stock and bond investments, 
the probable fallacy of over-stressing pro- 
duction would suddenly find the light. 
There are many insurance company presi- 
dents who believe that the ideal to be 
sought is that combination of underwrit- 
ing sense with production ability which 
will allow a just underwriting profit plus 
a reasonable investment return. 

They point out that insurance is a busi- 
ness of risking capital at a certain price 
and that the price charged should be suffi- 
cient to pay losses and expenses and re- 
turn a margin of profit. It should not be- 
come simply a gigantic financial enter- 
prise, devoted to the purchase and sale of 
stocks and bonds, in which indemnity 
transactions are subordinated to the acqui- 
sition of large premium volume permit- 
ting so much investment profit that under- 
writing losses and other costs can be paid 
therefrom. Sound underwriting is the 
first call of the business, they claim; and 
investment profit should really be the inci- 
dental result of handling premiums and 
not an aim in itself. 

For the realization of the 
casualty and surety operation, men are 
needed; and they must be men of the 
highest type—men who are big enough 
to look beyond commissions and present 
earnings to the future welfare of insur- 
ance. It is encouraging to see agency 
executives fully aware of the need for 
the right manpower in casualty and 
suretyship, and it is a healthy sign that 
this realization arises within the business 
and is not the result of outside pressure. 


ideals of 





PROLONGATION OF LIFE 

| prerageesale indeed are the re- 

marks of Lee K. Frankel, second vice- 
president of the Metropolitan Life Insur- 
ance Company in a recent volume of the 
Annals of the American Academy of 
Political and Social Science. Dr. Frankel 
reviewed the work of life insurance com- 
panies along lines of health conservation. 
At the conclusion of his paper he makes 
the following statement : 

For, in spite of the splendid progress which 
has been made, we are still far from having 
attained the limit of the life span which our 
present knowledge of preventive medicine makes 
possible. At least ten years more could be 
added to the prevailing expectation of life for 
the average person in the United States. This 


re] 


is a most conservative estimate which does not 
take future medical progress into account. 
Researches are now going on in laboratories 
and clinics into the cause and prevention of 
cancer, pneumonia, infantile paralysis, the com- 
mon cold, influenza, and other diseases whose 
etiology is as yet not fully understood, which 
may revolutionize present methods of treatment. 
When we have these in our grasp and they fol- 
low in the wake of yellow fever, smallpox and 
the other diseases which we have conquered, we 
may confidently look forward to a life expec- 
tancy of seventy, eighty, even one hundred years 
—who can say? 

Dr. Frankel patently has tremendous 
faith in the possibilities of health work for 
the prolongation of life. He has himself 
been in charge of the work of the Metro- 
politan Life Insurance Company, and has 
seen tremendous progress in life extension 
take place under his guidance. People 
nowadays are much more certain of their 
allotted “three score years and ten” than 
they were even a few years ago. In view 
of the tremendous progress of recent 
years it is not in any way fanciful for Dr. 
Frankel to predict an average life of 90 
or 100 years for forthcoming generations. 


URING the first quarter of the 

present year the fire loss in the 
United States and Canada, according to 
the computation of the Journal of Com- 
merce, has declined nearly $23,000,000 
compared with the loss in the correspond- 
ing period last year. This is very gratify- 
ing and it is hoped that the record of de- 
creases may continue monthly throughout 
the year. The total loss in March last 
was $26,807,600, against $42,854,600 in 
March, 1926, and $33,346,500 in March, 
1925. The total for the first three months 
of this year was $91,003,200, which is 
high enough, but which denotes a con- 
siderable decline from the first quarters 
of 1925 and 1926. It begins to look as 
though the fire prevention efforts of the 
insurance companies and others are com- 
mencing to bear some fruit. There is a 
growing interest among business men in 
the subject of fire prevention, which will 
meet with active encouragement and co- 
operation on the part of insurance men. 





New York Claim Association Dinner 

The New York Claim Association will hold 
its spring meeting and dinner at the Yale Club 
in that city this evening. Charles H. Verrill, 
United States Compensation Commissioner, and 
James M. Whipple, member of the New York 
State Industrial Board, are the scheduled 
speakers. 
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E. B. THURMAN APPOINTED 
Made Chicago Manager of Missouri State 

Cuicaco, Iix., April 18—E. B. Thurman, 
who for six and a half years was manager of 
the Cleveland branch of the Missouri State 
Life, has been appointed manager of the Chi- 
cago branch to succeed Karl B. Korrady, who 
is retiring to become manager here for the 
Connecticut General. 

Mr. Thurman is a member of a “life insur- 
ance family” as he describes it. His uncle is 
in charge of agencies for the Mutual Benefit, 
another uncle and two cousins are agency man- 
agers for the Mutual Benefit, while one of his 
brothers is manager in Iowa for the Missouri 
State Life, and another is Missouri manager 
for the Reliance Life. 

Mr. Thurman was the second branch man- 
ager to be appointed by the Missouri State 
Life, while Mr. Korrady was the first. Mr. 
Thurman was assigned to Cleveland when the 
company did not have an agent nor a policy- 
holder in that city, while to-day the agency is 
the third largest in the company. He started 
his life insurance career with the Phoenix Mu- 
tual and after two years in its home office was 
made manager of the Cleveland branch when 
that company changed to the branch office 
system. He was the second branch manager 
appointed by that company also, and was in 
charge of the Cleveland branch five years. 


New Life Insurance During March 5.8 Per 
Cent Greater Than During March, 1926 
New life insurance production was 5.8 per 

cent greater during March of this year than 

of 1926. This result is shown by a compilation 
forwarded to-day by the Association of Life 

Insurance Presidents to the United States De- 

partment of Commerce for publication. The 

report combines the records of new life insur- 
ance production—exclusive of revivals, increases 
and dividend additions—of forty-five members 
having 81 per cent of the total life insurance 
in all United States legal reserve companies. 
The total new business of all classes by these 
companies during March was $1,086,483,000, as 

against $1,027,025,000 during March of 1926— 

a gain of 5.8 per cent. New ordinary insur- 

ance amounted to $740,725,000, as against $724,- 

454,000—a gain of 2.2 per cent. Industrial 

amounted to $241,701,000, as against $230,203,- 

000—a gain of 5.0 per cent. Group was $104,- 

057,000, as against $72,368,000—a gain of 43.8 

per cent. 


G. W. Geddes to Attend International 
Congress 

Among those who will participate in the In- 
ternational Congress of Actuariés to be held 
in London, England, June 27 to 30, is G. W. 
Geddes, F. A. S., actuary of the Ontario 
Equitable Life and Accident Insurance Com- 
pany, Waterloo. 

Mr. Geddes is a Fellow of the Actuarial So- 
ciety of America. Previous to joining the 
Ontario Equitable, he was with the Continental 
Life at Wilmington, Dela. 





Mammoth Life Loses Income Tax Appeal 

WasuinecTon, D. C., April 18—Deductions 
claimed by insurance companies in addition to 
those for “reserves required by law” must be 
shown to be actually required for the protec- 
tion of policyholders if they are to be allowed 
in income tax returfs, it was held April 16 by 
the United States Board of Tax Appeals, in 
upholding a determination of the Commissioner 
of Internal Revenue assessing additional taxes 
of $7793.71, against the Mammoth Life and 
Accident Insurance Company, Louisville, Ky. 

In addition to its deductions for 2 per cent 
reserves required by the Kentucky law, the 
company claimed deductions of $16,210 in its 
return for 1919 and $30,061 in its return for 
1920 for “surplus unassigned funds.” The 
Commissioner refused to allow the deductions, 
imposing the additional taxes, the board up- 


——— 


holding his action upon appeal by the company 
on the ground that it had not been shown that 
the amounts set aside were necessary as a pro- 
tection for policyholders. 


Connecticut Mutual Life Conferences 
The sectional. conferences of the Leaders 
Club of the Connecticut Mutual Life Insurance 
Company will be held as follows: The Gris- 
wold, New London, Conn.; September 7, 8 and 
9; Signal Mountain Hotel, Chattanooga, Tenn, 
September 12, 13 and 14; Edgewater Beach 
Hotel, Chicago, Ill., September 15, 16 and 17, 
and Hotel Del Monte, Del Monte, Calif., Sep- 
tember 26, 27 and 28. 

The eastern group will meet at New London, 
the southern group at Signal Mountain, the 
central group at Chicago, and the western 
group at Del Monte. 














ould He Ever Get Your Vote? 


_ still have them in this country. Perhaps 
you’ve seen and listened to one of his kind. 
Perhaps, let us say, on the observation platform 
of a train, addressing a little knot of people. He 
waves the Flag in one hand, and a perfecto in the 
other. A Big Politician —he 1s. And he wants 
everybody to know it. He rants—and raves— 
and blusters. He promises—oh, to be sure, he 
promises, all sorts of wonderful things for the dear 
“pee-pul”. “But what’s a little promise?” says he 
to himself. And he fools some folks, but not many! 
Would he fool you? 


man who goes about his duties in a calm, even, 
dignified manner? 

“Security Mutual has never believed in, and conse- 
quently never resorted to—blustering, barn-storm- 
ing tactics. If we promise anything, we fulfill that 
promise. We believe Life Insurance to be a pro 
fession of the highest dignity—and we endeavor to 
carryon all our affairs in accordance with that belief. 


True—this procedure may not catapult us so fre- 
quently into the glare of the lime-light. But, in the 
forty years of our exist- 
ence, it has proved itself to 





Would he get your vote? 
Or would you prefer to 
have in executive office a 
man who ts short on 
promises and talk, but 
long on action and work 


for the public welfare? A 


Security Mutual Life can make an unusually at- 
tractive offer to the man who is considering Life 
Insurance as a vocation. (Choice territories 
are still available to life underwriters of proven 
ability. | We will gladly discuss these matters with 
you in person—or you can write for a copy of 
our new book, “A Frank Talk On Your Future”. 


beaprinciple which brings 
the most satisfactory kind 
of fame.. the firm and 
deep-rooted confidence of 
an ever-increasing numbes 
of policyholders. 
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ELECTED TO BOARD 





James L. Howard Honored by Travel- 
ers Organization 





IS VICE-PRESIDENT OF COMPANIES 





Augustus H. Seidel, Henry Wells Walker 
and John H. Leahy All Promoted 


James L. Howard, vice-president of the 
Travelers Insurance Company, of Hartford, has 
been elected a director of the company. Mr. 
Howard’s election fills a vacancy created by 
the death of Judge Edward B. Bennett. 


A native of Hartford, Colonel Howard was 
educated in the public schools of that city and 
was graduated from the Sheffield scientific 
school of Yale University in 1898. He entered 
the employ of the Travelers on December 17 
of that year in the actuarial department, and his 
rise has been steady and rapid. On April 9, 
1906, he was elected assistant secretary of the 
life department, and on January 11, 1911, he 
was elected assistant secretary of the Travelers 
Insurance Company. The next year he was 
elected secretary, succeeding Louis F. Butler, 
who was elevated at the time to the presidency. 
He was elected a vice-president in January, 
1922, 

Colonel Howard attained his present military 
rank as the result of his meritorious record 
overseas during the World War, but he had had 
considerable military service previously. Dur- 
ing his senior year at Yale Colonel Howard en- 
listed in the First Connecticut Field Artillery 
for service during the Spanish War. His in- 
terest in military matters aroused by this exper- 
ience has been maintained since, and he has 
been especially prominent in the Connecticut Na- 
tional Guard. During the Mexican trouble he 
was at the border. 


Following the United States declaration of 
war on the Central powers, Colonel Howard 
was called into the Federal service on July 25, 
1917, in command of the first separate squadron 
of Connecticut Cavalry, which was reorganized 
as the 101st Machine Gun Battalion, a unit of 
the 26th, or Yankee, division. 

Colonel Howard won awards of the Distin- 
guished Service Cross of the United States, and 
the Croix de Guerre with palm by the com- 
mander in chief of the French Armies on the 
Western Front. The President of the French 
Republic by official decree also appointed Co- 
lonel Howard Chevalier de la Legion d’Hon- 
neur, 

Three changes in the home office staff of 
the Travelers Insurance Company and affiliated 
organizations were announced. Augustus H. 
Seidel was elected assistant cashier of the three 
Travelers companies, while Henry Wells 


Walker was elected assistant comptroller and 


ROGERS CALDWELL BUYS $1,000,000 
POLICY 
Four Other Executives of His Firm Pur- 
chase Similar Amounts 
Rogers Caldwell, president of Caldwell & 
Company, investment bankers, with home offices 
in Nashville, Tenn., who in the past year ac- 
quired control of several life insurance compa- 
nies, has announced that five of the executives 
of Caldwell & Company have been covered by 
life insurance policies of $1,000,000 in the com- 
panies controlled by him and his associates. The 
policies cover the lives of Mr. Caldwell and 
four vice-presidents of Caldwell & Company— 
Edward J. Heitzeberg, DeWitt Carter, Frank 
B. Marr and Harvey C. Alexander. 


The insurance is prorated on a basis of capi- 
talization among the four companies controlled 
by Caldwell & Company—the Cotton States Life 
Life, of Nashville; the North American Na- 
tional, of Nashville; the Inter-Southern, of 
Louisville; and the Missouri State Life, of St. 
Louis. 

The last few years have witnessed a decidedly 
growing interest in all forms of life insurance 
but probably the greatest increase in interest has 
been among executives of big business in group 
insurance as protection for their employees and 
corporation or business insurance as protection 
for key-men. 

This purchase by Caldwell & Company is in 
line with the present trend of large business 
concerns in seeking to protect themselves 
against the losses which frequently follow the 
death of executives financially valuable to the 
company. 

The Caldwell deal was negotiated by J. A. 
Witherspoon, Jr., of the Missouri State Life 
Insurance Company, Nashville branch, and is 
said to represent one of the largest life insur- 
ance sales ever made to a Nashville corpora- 
tion. 


Equitable of lowa Agents Break Records 
to Honor President H. S. Nollen 


Des Mornes, Iowa, April 18.—AI1 Equitable 
Life of Iowa production records were broken 
in new examined, approved and paid-for totals 
during March which was celebrated for the 
seventh consecutive year in honor of President 
Henry S. Nollen. 


A new company record was established in 
written and examined business for a single 
month when $11,263,881 was reported. A new 
approved record of $10,569,680 was established. 
The first month in excess of $10,000,000 paid 
for production was experienced last month and 
a total production of $10,042,437 was recorded. 








John H. Leahy was appointed accountant, life 
premium division, of the life company. 


a 
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CHANGING POLICIES 


T. Louis Hansen Outlines Policy of 
Guardian Life 








IN ACCORD WITH DEPARTMENT 





Basis Is to Give Policy Dated as of Original 
Date for Amount Premium Now Being 
Paid Would Have Carried 

In a letter to the company’s managers, Vice- 
President —T. Louis Hansen of the Guardian 
Life Insurance Company, of New York, clearly 
defines that company’s policy with respect to 
changes by policyholders from a higher to a 
lower priced plan of insurance. 

In full accord with the views recently ex- 
pressed by James A. Beha, Superintendent of 
Insurance for New York State, to the effect 
that “the only fair method of changing a higher 
priced policy to an ordinary life, especially 
where the policyholder desires additional insur- 
ance, is on the basis of a policy dated as of the 
original date of policy which is now being car- 
ried, to a policy for the amount which the pre- 
mium the policyholder is now paying would 
have purchased at such original date,” the latter 
states that changes from a higher to-a lower 
premium plan will be made in conformity with 
that principle and subject to the rules laid down 
in a previous letter dated August 17, 1926. 

The rules referred to follow: 

1. Changes in existing insurance from a 
higher premium to a lower premium plan will 
be made, subject to satisfactory medical re- 
quirements, only on the anniversary date of the 
policy. 

. 2. The change value, if any, must be used 

(a) To reduce an existing loan against the 
policy. 

(b) As a pre-payment premium credit on the 
converted policy. 

(c) As a premium credit on new insurance 
taken out simultaneously, but only when such 
use has been previously approved by the home 
office (N. B—home office approval can be sc- 
cured only by submitting to the home office, in 
writing, all facts in the case and before the 
agent makes any recommendation to the policy- 
holder). 

(d) In any or all of the foregoing ways. 


Atlas Life Expands 

Announcement has been made by H. O. 
McClure, president of the Atlas Life Insur- 
ance Company, Tulsa, Okla., of the company’s 
entry into the State of Florida. Permit has 
been issued and contract for a State agency 
made with Jay F. Chappell & Co., whose head- 
quarters will be Miami. 

The Atlas is now licensed and actively oper- 
ating in seven States, with plans for entry into 
another very shortly. 
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NYLIC INCENTIVES 
and 


AIDS TO SUCCESS 





Successful Permanency 
WITH AN ASSURED FUTURE 


@ A very unusual incentive for industry 
and permanency is provided for New 
York Life Agents in the Company’s 
present agency plans which were first 
adopted many years ago. 


@ Time has proven the wisdom of these 
plans. Many men and women who 
have stuck to the ‘‘Nylic’’ program for 
20 years are now assured of a life-in- 
come, though some of them are still in 
the prime of life. 


G It is noticeable that those who have 
paid the price of hard work throughout 
the 20 years now take longer vacations 
and travel more than they formerly did. 
Yet, the great majority, having become 
accustomed to industry and loving the 
work, continue to insure their clients 
even after 20 to 50 years of service. 


G Thus, they add to their certain life- 
incomes substantial commissions from 
new business, secure in the knowledge 
that they are protected for life. 


Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satis- 
fied and happy? 





New Home Office Building now being erected 
on the site of the famous old 
Madison Square Garden 


NEW YORK LIFE INSURANCE. CO. 
346 BROADWAY, NEW YORK 
DARWIN P. KINGSLEY, President 














Big Merger Completed 
(Concluded from page 3) 


fourteen times, from $5,000,000,000 to $70,000,- 
000 dollars. The number of policyholders has 
increased from 371,106 to more than 2,500,000 
and the insurance in force from $49,245,028 to 
more than $650,000,000 since 1910. The predic- 
tion has been made that “The Western and 
Southern Life Insurance Company will be a 
billion-dollar company within three years.” 


PoLiciEs SECURE 

The Public Savings policyholders are to be 
congratulated on becoming a unit of this giant 
enterprise. The Public Savings policies are 
now more secure than ever before owing to the 
financial strength of the Western and Southern 
and will now receive the benefits of the well- 
known Western and Southern service to policy- 
holders. One of the fine and altruistic condi- 
tions of this combination is the determination 
of the Western and Southern to take cognizance 
of the length of employment of each member 
of the Public Savings field force and consider 
the employment continuous, in order to help the 
former Public Savings agency force to qualify 
for membership in the Western and Southern 
Legion. The Western and Southern Legion is 
the company’s veterans’ association and is com- 
posed of men who have been in the employ of 
the Western and Southern Life Insurance Com- 
pany for five years or ‘more. Many present 
Legion members have been in the company’s 
service for over 30 years. 

The Western and Southern has always been 
imbued with a progressive spirit, a desire to 
keep at the very front of the procession, to keep 
just a little ahead of the times, to anticipate 
new moves in the life insurance business rather 
than to follow. It has always offered its pol- 
icyholders up-to-the-minute contracts—with the 
maximum in protection at lowest cost. The 
Western and Southern, as is well known among 
the leading bankers of the country, has loaned 
millions of dollars for the construction of large 
buildings and millions more for the erection of 
homes for the people. After 39 years of solid 
growth, the Western and Southern can look 
back on a distinguished career and forward to 
still greater growth built on the sound founda- 
tions of its honorable past. 1926 was by far 
the greatest year in its history. Among its 
policyholders the company numbers some of 
the nation’s captains of industry, men and 
women who have achieved fame and distinction. 


Free HEALTH EXAMINATIONS 


Putting the interest of the policyholder first 
has been the Western and Southern’s creed, and 
it has never been lost sight of in the great 
growth of the company. As an example of this 
interest, the company provides periodical free 
health examinations for its policyholders. The 
purpose of life insurance is the protection 
against loss of income through death, perma- 
nent disability, old age, and to secure an ade- 
quate income after earning power has declined 
or ceased. Maintaining vast resources for the 
protection of its policyholders, the Western 
and Southern has the financial standing to in- 


& 


helpful attention. 
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BANKERS LIFE PREVENTED FROM 
LAPSING ASSESSMENT MEMBERS 

Sweeping Injunction Granted—Statemen; 
from Gerard S. Nollen Forthcoming 

Des Mornes, Iowa, April 17.—In the dis. 
trict court at Marshalltown, Saturday, Judge 
B. F. Cummings announced that no member of 
the Bankers Life may be lapsed if he tenders 
or pays the same rate of premium as he paid jp 
1926, pending the present litigation. 

The motion to dissolve the injunction was 
overruled and a modified injunction will be js. 
sued as per enrolled order to be signed prob. 
ably the middle of the week. 

Judge Cummings keeps in force the injunction 
as to diversion of certain funds, preventing the 
company from using these funds, excepting con- 
tingent, for anything used except the payment 
of death losses of assessment members. 

The court also ordered a copy of the court's 
order sent to every policyholder at the expense 
of the company. 

The order on lapsing members is more sweep- 
ing now than was sought in the injunction 
granted the week previous, for in it the plaintiffs 
only asked that the company beenjoined from 
lapsing members who failed to pay the assess- 
ment due May 2. Counsel for plaintiffs made 
the tender on behalf of members in open court. 

It is expected that the company will refuse 
to accept premiums of assessment members w- 
der the old rate. 

President Gerard S. Nollen is preparing a 
statement that will be sent to all of the assess- 
ment policyholders in which the plans and pur- 
poses of the company will be clearly set forth. 
During the campaign to secure changes from the 
old assessment order to the new reserve sys- 
tem a large number of policyholders have taken 
advantage of the offer to transfer them to the 
legal reserve basis without examination. 


Becomes Actuary of Equitable Life and 
Casualty of Chicago 


The Equitable Life and Casualty Insurance 
Company of Chicago announces the appoint- 
ment of Robt. A. Hann as actuary and assist- 
ant treasurer. Mr. Hann was in the actuarial 
department of the Equitable Life Assurance So- 
ciety of New York for many years. Mr. Hann 
was formerly vice-president and actuary of the 
American Bankers Insurance Company and was 
also formerly secretary of the Ohio State Life. 
Mr. Hann has also acted as actuary and 
examiner of the Colorado Insurance Department 
and his wide experience as an insurance exectt- 
tive and his work for the insurance department, 
make him well equipped to successfully handle 
his new position. 


—— 








sure the safety and consummation of its com 
tracts with its policyholders. But, more that 
merely having at hand the means for making 
good in case of loss, the Western and Southern 
has a heart, a practice of paying claims quickly 
when proof is submitted knowing that life im 
surance money is needed sorely in most casés 
and that such an emergency needs prompt and 
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RESERVE LOAN LIFE EXAMINATION 
Assets Well Secured and Investments 
Sound 
Th official examination of the Reserve Loan 
Life Insurance Company has just been com- 
pleted by examiners representing the States of 
Indiana, Illinois and Texas. The examiners in 
concluding report of their examination state 


that: 

The business management of the- company is 
regulated by the board of directors consisting 
of five members. The heads of several depart- 
ments have been with the company for a con- 
siderable time and are quite familiar with their 


duties. : 
The assets are well secured and the invest- 


ments have been made in accordance with stat- 
utory requirements. All ‘liabilities, so far as 
could be ascertained by this examination, have 
been correctly calculated, and an extensive re- 
view of the accounting system showed that the 
methods used are fundamentally sound. 

Throughout the progress of the examination 
a spirit of co-operation, highly commendable, 
was shown by the officers, department heads and 
employees, and your examiners wish to express 
their appreciation for these courtesies. 


Officers of Bankers Life of Iowa Re-elected 

Des Moines, Iowa, April 18.—The applica- 
tion of W. G. Mellier, of Kansas City, to pre- 
vent the Bankers Life, of Iowa, from holding 
its annual meeting until after he had been sup- 
plied with a list of the old assessment policy- 
holders, came to naught when the appzal taken 
to the Iowa Supreme Court drew from that 
tribunal an adverse decision, the decree stating 
that it would be impossible to notify 250,000 
policyholders of the Bankers Life Company of 
a postponement of the annual meeting, and 
ordered that the rule of the “balance of con- 
venience” should prevail. They held that the 
rights of the 250,000 other policyholders were 
paramount to those of the plaintiff. 

In conformity to this ruling the Bankers 
Life held its annual meeting in the home office 
in Des Moines. 

Nearly 400 policyholders attended, at which 
George W. Fowler, vice-president and secre- 
tary of the Bankers Life Company, and Dr. 
Ross Huston, medical director, were re-elected 
to the directory board. 

Following the meeting at which Gerard S. 
Nollen, president of the company, acted as 
chairman, the board of directors proceeded to 
re-elect President Nollen and all of the other 
old officers. 


Connecticut General Elects Comptroller 

At a meeting of the board of directors of 
the Connecticut General Life Insurance Com- 
pany, Hartford, held last week the office of 
comptroller was created and George W. Skil- 
ton was elected to fill the new position. 

Mr. Skilton started his insurance career in 
the actuarial office of the Travelers Insurance 
Company, going with the Connecticut General 
in 1923. During the same year he became head 
of that company’s group department, and early 
in 1926 was made assistant secretary. He was 
an honor graduate from Wesleyan University 
and is an associate member of the Actuarial 
Society of Amierica. 





NEW MEMBERS OF LIFE AGENCY 
OFFICERS 
Association Is Receiving Applications at 
Rate of One a Week 

Applications for membership in the Associa- 
tion of Life Agency Officers are being received 
at the rate of one a week, it has been announced 
by H. H. Armstrong, superintendent of agen- 
cies of the Travelers Insurance Company of 
Hartford, Conn., and chairman of the executive 
committee of the association. 

In the past six weeks the following execu- 
tives of life insurance companies have applied 
for membership, according to Mr. Armstrong’s 
announcement: E. C. Steffen, vice-president 
and secretary of the Builders Mutual Life In- 
surance Company, Chicago, Ill.; A. H. Ham- 
mond, agency manager of the Cotton States Life 
Insurance Company, Nashville, Tenn.; George 
Godfrey Moore, president of the National Re- 
serve Life Insurance Company, Topeka, Kan.; 
Louis A. Boli, Jr., vice-president of the Na- 
tional Savings Life Insurance Company, 
Wichita, Kan.; S. H. Witmer, vice-president of 
the Policyholders National Life Insurance Com- 
pany, Sioux Falls, S. D.; T. F. Conrod, vice- 
president of the Saskatchewan Life Insurance 
Company, Regina, Saskatchewan. 


Metropolitan Directors Elected 

The sixty tellers counting the votes cast at 
the biennial election of directors of the Metro- 
politan Life Insurance Company have completed 
their task. The following have been elected di- 
rectors of this company by its policyholders; 
Joseph P. Knapp, Haley Fiske, William H. 
Crocker, Henry Ollescheimer, Morgan J. 
O’Brien, Frederick H. Ecker, Robert W. de 
Forrest, John Anderson, Alanson B. Houghton, 
Otto T. Bannard, Mitchell D. Follansbee, Wil- 
liam B. Thompson, Joseph D. Day, Langdon P. 
Marvin, Albert H. Wiggin, Frank B. Noyes, 
Arthur Williams, Richard Bennett, Festus J. 
Wade, Fred M. Kirby, L. A. Taschereau, 
Charles M. Schwab, William L. De Bost, John 
W. Davis and Jeremiah Milbank. 

The election was held under the supervision 
of Superintendent of Insurance James A. Beha. 
Raymond Harris, John H. Conroy and Jeremiah 
F. Connor acted as inspectors of election for the 
Superintendent of Insurance. 


Canadian Amendments Win 

The bill amending the Canadian Insurance 
Act has been passed and is now in force except- 
ing for Section 4, which relates to deposits of 
foreign companies and goes into effect July 1. 
George D. Finlayson, Superintendent of Insur- 
ance for the Dominion, will furnish those de- 
siring them copies of the act. He also states 
that consolidation of the original act with the 
amendments will be completed within a few 
weeks and will then be available for distribu- 
tion. 

The passage of the amendments, among other 
things, means that the American Men Table of 
Mortality can be used by Canadian life insur- 
ance companies as a standard of policy valua- 
tions if they so desire. 
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JOINS SOUTHERN STATES 
C. A. McConaghy Becomes Actuary of 
Atlanta Company 

Wilmer L. Moore, president of the Southern 
States Life Insurance Company, Atlanta, Ga., 
announces the appointment of C. A. McCon- 
aghy as actuary. Mr. McConaghy is coming 
with the Southern States Life from the Con- 
tinental Life, of Saint Louis. 

Mr. McConaghy is a graduate of Toronto 
University, a fellow of the Actuarial Society 
of America, an associate of the American In- 
stitute of Actuaries, and one of the half dozen 
members in the United States of the Institute 
of Actuaries of Great Britain. 

His practical experience began with the North 
American Life Assurance Company. In. 1920 
he came to the United States with the Bankers 
Reserve Life Company and since 1922 he has 
been actuary of the Continental Life Insurance 
Company. 


Atlantic Life Joins President’s Association 

At a recent meeting of the Association of 
Life Insurance Presidents the Atlantic Life 
Insurance Company of Richmond, Va., was 
unanimously elected to membership in the As- 
sociation. 

The Atlantic Life Insurance Company was 
organized and began business in 1900. Its pres- 
ident is Edmund A. Saunders. Its admitted 
assets as of December 31, 1926, were $17,379,- 
966, and its insurance in force on that date 
amounted to $138,525,869. 

The Association now has 66 members. 


Mutual Trust Life Breaks All Records 

Cuicaco, Itx., April 18—Agents for the Mu- 
tual Trust Life of Chicago broke all monthly 
records of the company during March when 
they held a special drive in honor of the return 
to active leadership of the company of Presi- 
dent Edwin A. Olson, after he had completed 
his term as United States district attorney for 
Northern Illinois. The company’s production 
totaled $3,571,900 for the month, compared with 
$3,286,861 made in May, 1926, which was ob- 
served as anniversary month. 


Opportunities in New York State 

Men qualified to act as general agents in 
New York State, outside of the metropolitan 
district, for an old line life insurance company, 
located in New York, would do well to respond 
to the advertisement appearing in another col- 
umn. The company offers liberal contracts and 
exclusive territory, but desires men with good 
personal production records and who are able 
to organize and conduct general agencies suc- 
cessfully. 


Northern Life Organizing in Minneapolis 

The Northern Life Insurance Company, of 
Minneapolis, is being organized by capitalists 
of that city. The company will have $100,000 
capital and is to be operated on a legal reserve 
basis. T. O. Berge is to be president. The 
other officers named are:  Vice-presidents, 
Arthur M. Markre, J. A. Jorgensen; secretary, 
P. G. Erickson; treasurer, C. J. Holgaard, 
medical director, Dr. Oliver H. Peterson. 


































VERY windstorm that rushes out of 
the Spring skies carries with it de- 
struction amounting to hundreds of thou- 
sands of dollars. Good money that literally 
flies before the wind. Dollars that might 


have Leen saved! 
Whose dollars? 


Dollars belonging to people who never 
really knew about windstorm insurance. 
People who thought of it vaguely in con- 
nection with tornadoes only. People who 
didn’t realize the menace in any ordinary 
windstorm. Who didn’t know the small 
cost of windstorm protection. 


The agents of this company are telling 
their clients now—and selling them wind- 
storm policies. The average man soon sees 
the wisdom of this coverage once it is ex- 
plained to him properly. And he is forever 
grateful to the agent who thus saves 
money for him when the spring storms 


take their toll. 


— 


“TiVERPOO, 


wo J ONDON 
GLOBE 


Insurance Co up 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Southern Dept. Pacific Coast Dept. 
CHICAGO NEW ORLEANS SAN FRANCISCO 





THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 


Capital and Surplus - 
Reserves - - - =- =  6,579,938.00 
Total Assets - - - 9,105,339.00 


L. A. HARRIS 
PRESIDENT 


All kinds of 
Insurance on 
Automobiles 


$2,525,400.00 




















Writing Casualty Insurance 
Fidelity and Surety Bonds 





Home Office: DAVENPORT, IOWA 
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FIRE INSURANCE 





CONSOLIDATE 
MANAGEMENT 





State Assurance and Royal Exchange 
to Be in Same Office 





GAYLE T. FORBUSH MANAGER 





William Hare to Be Associate Manager of 
State—Change Made by London 
Officials Visiting Here 

Robert Connew, head office fire manager of 
the Royal Exchange Assurance Company, and 
William Sinton, manager of the State Assur- 
ance Company, Ltd., who have been in this city, 
announce that the management of the United 
States business of the two companies will be 
co-ordinated as of May 1, and the New York 
branch office of the State will, on that date, be 
transferred to the offices of the Royal Exchange 
at 95 Maiden Lane. 

Gayle T. Forbush, United States manager of 
the Royal Exchange, will also assume the 
United States management of the State, with 
William Hare as associate manager, and the 
field and office staffs of the State will be 
amalgamated with those of the Royal Ex- 
change, Provident, and Car and General. 

Mr. Connew states that the change is necessi- 
tated by the heavy and increasing expenses at- 
tendant upon the business in this country, and 
that the maintenance of separate offices and 
equipments for companies under the same own- 
ership and control (the State was acquired by 
the Royal Exchange two years ago) is not a 
sound economical proposition. The step is in 
line with those taken by other groups or fleets 
in the last few years. 


MISSOURI AUTO CLUB FORMS 
RECIPROCAL 
Organization Said to Have Reinsurance 
Contract With Stock Company 

St. Lours, Mo., April 18—The Inter-Insur- 
ance Exchange of the Automobile Club of Mis- 
souri, which is holding out the promise of a 
“20 per cent cut in rates” to members of the 
Automobile Club who place their automobile 
insurance with the organization opened for 
business at the headquarters of the Automobile 
Club of Missouri at 4228 Lindell boulevard, 
St. Louis, Mo., on April 15. 

The exchange has been approved by the In- 
surance Department of Missouri and has been 
authorized to accept risks on automobile fire, 
theft, property damage, collision damage and 
liability insurance. It proposes to sell insurance 
only to members of the Automobile Club. 

The persons interested in the new exchange 
have put up a guaranty fund of $50,000 and also 
Convinced the Missouri Insurance Department 
that it was prepared to write upwards of $1,- 

000 of insurance. The law requires that a 


minimum of that amount of prospective busi- 





FARM FIRE PREVENTION 


Plan in lowa to Stage Huge Essay 
Contest 








SCHOOL AUTHORITIES CO-OPERATE 





Agricultural Committee of National Fire 
Waste Council Promoting Idea Which 
May Be Extended Through 
Middle West 

Des Moines, Iowa, April 15.—A plan to in- 
terest several thousand rural school children 
and boys’ and girls’ club members in the pre- 
vention of farm fires was formulated by the 
Iowa members of the agricultural committee 
of the National Fire Waste Council in a meet- 
ing here Saturday. 

The program outlined by the committee calls 
for a state-wide essay contest on the general 
topic of fire prevention on the farm. It was 
pointed out that farm property losses in the 
United States average $150,000,000 annually, 
with an attendant loss of 12,000 lives every year. 

A number of attractive cash prizes will be 
offered for the best essays. It is probable that 
local winners will be selected; then county win- 
ners, and finally the winner of the State con- 
test. 

It was suggested that the contest be held next 
fall. Miss Jessie Parker, rural school inspector, 
represented Miss Agnes Samuelson, State super- 
intendent of public instruction, at the meeting. 
She agreed to take the matter up at once with 
the department, and expressed the belief that 
the plan will meet with the approval of Miss 
Samuelson. 

At the same time, a committee was appointed 
to take the matter up with R. K. Bliss, head 
of the extension department at Ames, and with 
Paul Taff, State boys’ club leader. 

The committee is composed of representa- 
tives of the stock fire insurance companies 
writing business in Iowa. A. F. Rathbun of 
this city is chairman, and Clark E. Daniels, 
also of Des Moines, is secretary. 

The plan will be submitted at once to I. D. 
Goss, chairman of the agricultural committee 

of the National Fire Waste Council, at Chicago 
with the idea of having it adopted in all of the 
Midwestern States. 








ness must be in sight before a charter can be 
obtained. 

The affairs of the organization will be han- 
dled by three attorneys-in-fact, none of whom 
are experienced insurance men. ‘They are: 
Walter H. Petring, a retired coffee company 
official; John A. Lewis, a banker, and M. H. 
Rodemeyer, a real estate operator. 

The organization claims to have perfected 
arrangements to re-insure its risks with a stock 
insurance company. The identity of this alleged 
reinsurer has not been revealed. 
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DISCUSSES GENERAL 
MOTORS INSURANCE 


Agents Association Finds New Angle 
to Activity of Auto Company 








BANK AGENCY QUESTION UP 





Two Hundred Expected at Chicago Ses- 

sions—Annual Meeting in New Orleans 

October 18, 19, 20, and 21 
By Loucuton T. SMITH 

Cuicaco, Itt., April 19—The National As- 

sociation of Insurance Agents opened its mid- 
year conference at the new Hotel Sherman to- 
day. One of the important matters coming up 
for consideration arises from the fact that the 
executive committee of the National Associa- 
tion was told by. officials of the General Motors 
companies that the prime object of the insur- 
ance company organized by General Motors was 
to offer facilities to automobile buyers to finance 
their purchases at minimum cost. It was stated 
that only the amount of the loan would be in- 
sured by them and that the balance would be 
open. The Nationai Association was assured 
that when these policies expired the insurance 
company of General Motors had no further in- 
terest. It now develops, according to the As- 
sociation, that these expirations are being ac- 
tively solicited and the National Association sees 
some similarity between the General Motors 
plan and the Chrysler-Palmetto plan as regards 
the use of automobile dealers in the handling 
of insurance. 

The officers of each State association are to 
be requested to secure information in their State 
as to the closing of sales by General Motors 
dealers and to ascertain if the dealers’ activities 
in any way violate the resident agents’ law. 

Certain alleged practices of the Travelers 
Fire Insurance Company and the Automobile 
Insurance Company, operating through life and 
casualty agents of their affiliated companies and 
paying the same commissions as paid to loca! 
agents, will also come under discussion. 

The bank agency question threatens to loom 
up again in the form of complaints which have 
been filed regarding practices of some compa- 
nies in this direction. 

Today was devoted entirely to meetings of 
the State officers and the executive committee. 
The dates of the annual convention to be held 
this fall in New Orleans have been set at Oc- 
tober 18, 19, 20 and 21. The general sessions 
of this mid-year conference will convene Wed- 
nesday and Thursday with an expected at- 
tenance of over 200. 


Lull in Activity 
(Concluded from page 3) 
commissions paid in these cities are a matter 
of great concern and admittedly a possible 
source of trouble. 
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Underwriting Results in Ratios for 1926 


Below are shown, in percentages of under- 
writing income earned, the results of the insur- 


ance operations in 1926 of the 20 largest fire in- 
surance companies, ranked by assets: 


RATIOS TO UNDERWRITING INCOME EARNED IN 1926 


Company 
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Continental, New. York 


Insurance Company of North America, Philadelphia... 
PI RS IE, CON. bps swede nivvesipeeecos 
Se, EN, SHOW COE «occas cck cede cccsecces 


7Etna, Hartford 


Oo ane en 


Phoenix, Hartford 


Firemans Fund, San Francisco...............++++ 
Springfield Fire and Marine, Springfield.......... 


Firemens, Newark 


Spm ee PIE, INOW VOLK... cine csc ccccnesecce 
St; Paul Fice-end Marine, St. Pauls... .°....0.000. 


American, Newark 
Royal, Liverpool 
Automobile, Hartford 


RE 2, TNO WEEN. y sae cide s.ew becevccsneses 
Fire Association, Philadelphia.................4... 


Under- Total Losses Underwriting 
writing Ex- and Ex- Profit 
Losses penses In- penses In- (+) or 
Incurred curred curred Loss (—) 

ne 58.2 39.6 97.8 +2.2 
<< 58.9 44.2 103.1 —3.1 
- 70.8 34.4 105.2 —5.2 
Se 55.9 42.1 98.0 -+-2.0 
53.3 53.4 106.7 —6.7 

Po 58.0 42.6 100.6 —.6 
a 53.8 48.3 102.1 —2.1 
vs 59.4 46.9 106.3 —6.3 
os 53.2 | 104.3 % 
52.7 47.3 100.0 os 

59.5 43.6 103.1 —3.1 

52.4 46.4 98.0 +2.0 

60.6 46.7 107.3 —7.3 

56.5 45.8 102.3 —2.3 

52.5 42.3 94.8 +5.2 

55.2 47.4 102.6 —2.6 

49.7 47.0 96.7 +3.3 

so B76 47.0 164.6 —64.6 
55.7 45.5 101.2 —1.2 

58.5 49.0 107.5 —7.5 





Massachusetts Adjusters Must Submit to 
Examination 

Boston, Mass., April 18.—Adjusters of fire 
losses in Massachusetts must pass an examina- 
tion before the Commissioner of Insurance will 
license them in the future. This ruling, which 
goes into effect April 25, applies to new appli- 
cants and to applicants for renewal of licenses 
as well. In the case of the latter, however, it 
will apply only to the first renewal of licenses 
expiring on and after said date. If the appli- 
cant fails to pass the examination, he may, after 
the expiration of three months, be re-examined. 
At the present time there are aboue ninety in- 
dependent fire insurance adjusters holding li- 
censes from the insurance department. About 
a year ago there were but twenty, which shows 
that many have learned that it does not pay to 
take any chances where any doubt exists as to 
the scope of their powers to act as adjusters. 

Insurance Stock Analysis Available 

An interesting circular has just been released 
by the Hartford, Conn., office of Paine, Webber 
& Company, investment bankers, giving two- 


year comparisons of a number of the leading @ 


life, fire and casualty insurance companies. A 
copy will be sent upon request, by addressing 
the insurance stock division of the company at 
36 Pearl street, Hartford, Conn. 


—It is pleasing to note that the destruction of prop- 
erty by fire in Canada in March last, fell off $500,000 
from the loss in March, 1926, having been reported 
by the Monetary Times as $2,360,500. 
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New England Fire to Reduce Capital 

Boston, Mass., April 18— The New Eng- 
land Fire has been given authority by the Mass- 
achusetts Legislature to provide a means by 
which a considerable increase in surplus can be 
immediately effected. This together with cer- 
tain arrangements as to reinsurance made under 
a mutual understanding with the Springfield 
Fire and Marine will give the company a sub- 
stantial financial footing on which to continue 
business. The entire procedure both as to rein- 
surance and with respect to providing adequate 
facilities for adding to its financial standing 
has been with the hearty approval of the Com- 
missioner of Insurance, Wesley E. Monk, who 
has carefully supervised every step in the trans- 
actions. 


American Employers in New Office 
The American Employers Insurance Com- 
pany of Boston, has moved its New York of- 
fice from 130 William street to 81 John street. 
The new location is on the ground floor across 
from the Insurance Centre building and next 
door to the National Board. 


Joins Law Firm 
Harry L. Conn, former Superintendent of 
Insurance of Ohio, has organized the firm of 
Conn, Hoke, Wright & Benjoy, attorneys and 
counselors-at-law of Columbus, O. Judge Conn 
is a former member of the Supreme Court of 
Ohio. 


NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 65 millions. 
DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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CONTROL OF CITY OF SUNBURY 
BOUGHT 
Crum & Forster Purchase Company—Henry 
J. Wyatt on Board 

Control of the City Insurance Company, of 
Sunbury, Penna., has passed to Crum & Forster, 
of New York. Henry J. Wyatt, vice-presiden 
of the latter organization, has been elected to 
the board of directors of the city. Crum & 
Forster are head of a group of thirteen ingyr. 
ance companies, in which the North River and 
the United States Fire are included. The latter 
company has for three years past reinsured the 
business of the City and controlled its under. 
writing policy. 

The City of Sunbury was the result of , 
merger brought about in 1920 between the City 
Insurance Company, of Pittsburgh, and the 
North Branch Fire, of Sunbury. The company 
is capitalized at $600,000 and has assets of $941, 
599. The present surplus of $326,679 represents 
a steady increase since 1923, when it was $145, 
733. 


Rain Assciation Election 

At the annual meeting of the Rain Insurance 
Association the following officers were elected: 
President, J. P. Hollerith, North British and 
Mercantile; vice-president, C. G. Baker, Atna, 
Springfield and Insurance Company of North 
America; secretary-treasurer, Arnold Grasse, 
Home; executive committee, Carroll L. DeWitt, 
Eagle, Star and British Dominions, chairman; 
G. A. Russell, Hartford Bire; F. S. Lindsay, 
American of Newark; W. Perdue Johnson, 
Security of New Haven; B. E. Whitney, 
Boston. 


St. Louis Adjusting Company Changes 
Hands 

St. Louis, Mo., April 18—The St. Louis 
Adjusting Company, 714-717 Pierce building, 
St. Louis, was taken over April 16 by John W. 
McKay, formerly manager of the St. Louis 
branch office of the Western Adjustment & 
Inspection Company, and J. B. Ruthmeyer, for- 
merly assistant manager of the St. Louis office 
of the Underwriters Adjusting Company. 


—Ricumonp, Va., April 16.—The Virginia Bureau 
of Insurance has issued a license to the Ohio Under- 
writers Mutual Fire, of Van Wert, Ohio, John B. 
Minor, of Charlottesville, will represent the company. 





# INSURANCE ISSUED 


Fire Automobile 
Tornado Windstorm 
Rent and Rental Values 
Explosion and Riot 
Use and Occupancy 
Sprinkler Leakage 




































LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 








Tourist Baggage 








MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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ROYAL OFFICIALS RETURN 
Home Office Group Here for Opening of 
New Building—Chairman Glazebrook 
Host at Several Functions 

W. R. Glazebrook, chairman of the Royal 
Insurance Company, Arthur E. Pattinson, dep- 
uty chairman; A. Kentish Barnes, director, and 
i }- Atkinson, general manager of the com- 
pany, all sailed on the Olympic last week. They 
were in the United States for the opening of 
the new Royal Insurance building at 150 Wil- 
liam street, New York city. Following the 
opening, which was held April 12, and described 
in THE SPECTATOR of last week, Mr. Glaze- 
brook was host at a number of luncheon and 
dinner parties. Among them was a dinner at 
the Ritz-Carlton on Tuesday evening and an- 
other at the Waldorf-Astoria on Thursday 
evening. 

The latter function was attended by execu- 
tives of the Royal and other companies asso- 
ciated with it as well as a number of managers 
from various points in the United States and 
Canada. 


Windstorm and Tornado Insurance 


Winstorm and Tornado Insurance (by Fred- 
erick L. Hoffman, published by The Spectator 
Company) is written from the standpoint of 
the insurance company; that is, with the idea 
to impress upon both insurance representatives 
and the people in general the need of insurance 
against property destruction by winds. The 
position no doubt is well taken; for, as stated 
in the preface, no large area in the United 
States east of the Rockies is exempt from wind- 
storms. Indeed, the reader of this little book 
is quite convinced that insurance against losses 
by such storms is well worth the extra premium 
charged. 

Dr. Hoffman explains the occurrence and 
causes of destructive windstorms, although in 
so doing he seems to cling to the old idea that 
winds blow spirally in toward the center of a 
cyclone. He enumerates and briefly describes 
the destructive effects of a number of wind- 
storms throughout the United States, and out- 
lines a variety of storm experiences of partic- 
ular companies and by States. 

The book undoubtedly meets a real need, as 
the author suggests; for it graphically sets 
forth the relation of severe cyclones and tor- 
nadoes to the economy of the United States.— 
Journal of Economic Geography. 


Long Island Fire of New York 

The Long Island Fire Insurance Company, 
New York city, was incorporated January 20, 
1927, and it is proposed that it shall have a 
capital of $200,000 and an initial surplus of 
$200,000. It will do business throughout the 
State of New York and will probably enter 
other States in the future. Its capital is divided 
into four thousand shares of a par value of $50 
each. The company will write fire and allied 
lines of insurance, and the underwriting will be 
in charge of George Leiste, who has been in 


the insurance business for thirty years. He 
is now general agent for several companies 
and has had experience in home offices and in 
the field as special agent. C. E. Greenamyer 
is president and Alan B. Hudson is secretary 
of the company. 


Chicago Board Elections 

Cuicaco, Itt., April 18—W. J. Faymonville, 
Cook county manager for the Milwaukee Me- 
chanics; F. P. Hamilton, manager for the 
Queen, and Hamilton M. Loeb, vice-president 
of Eliel & Loeb, were elected to the executive 
committee of the Chicago Board of Under- 
writers at its quarterly meeting. The board 
also adopted resolutions of regret at the deaths 
of Herbert V. Burrows, who for many years 
was manager of the Chicago branch of Stark- 
weather & Shepley; William Lyman, senior 
member of the firm of Lyman, Ritchie & Co., 
and James T. Plumsted, member of A. F. 
Shaw & Co., all of whom died during the 
quarter. 


Empire State Pond Election 

At the annual meeting of Empire State Pond 
of the Ancient and Honorable Order of the 
Blue Goose, held in Syracuse on April 11, the 
following officers were elected: Most Loyal 
Gander, John A. Jordan; Supervisor of the 
Flock, H. B. Nugent; Guardian of the Pond, 
Harry Miller; Keeper of the Golden Goose 
Egg, J. F. Crafts; Wielder of the Goose Quill, 
George Krank; Custodian of the Goslings, C. 
B. Cleaves. 

Most Loyal Gander John A. Jordan and 
Wielder George Krank were elected as dele- 
gates to the 1927 Grand Nest Meeting in Dallas ; 
112 ganders attended the dinner and meeting, 
and 19 new members were initiated. 


Insuranshares Corporation Management 
[To the Editor of THE Specrator] 


Your representative just brought to me a 
copy of your April 14 issue in here and I no- 
tice on page 11 an article on the Insuranshares 
Corporation. There is a statement made in the 
second paragraph that is entirely apart from 
the facts and I would appreciate your letting 
me know how you obtained this information, 
and especially request that you correct it in 
your next issue. 

You say “The remaining 40 per cent will 
be distributed between life, marine, surety and 
other classifications. The management will be 
entitled to 15 per cent of the original income 
and 15 per cent of all increase in value.” 

This is not a fact and I am enclosing a book- 
let marked on page 10 which will give you the 
exact facts. 

Yours very truly, 
INSURANSHARES CORPORATION, 
STERLING PILE, 
President. 
New York, April 15. 
The paragraph referred to above as appear- 


ing on page 10 of the booklet, reads as follows: 

The remuneration of The Management Com- 
pany comes only in the form of profit-sharing, 
they being entitled to 15 per cent of all increase 
over the original price of the certificate and the 
original income thereon. 


—The Fenix of Stockholm reports assets of 8,886,858 
kronors, as of December 31, 1926; a share capital of 
2:400,000 kronors; a general reserve of a like amount 
and a profit balance of 754,033 kronors. 





President 


AN INSURANCE SERVICE 
Extended to Everybody 


The Insurance Information Bureau, maintained 
by the 4tna Insurance Company, The World 
Fire and Marine Insurance Company, and The 
Century Indemnity Company, will be glad to 
ovide information on all insurance problems. 
his service is not only extended to agents and 
policy-holders of these three companies but to 
the general public as well. 
Address requests for information to 
INSURANCE INFORMATION BUREAU 
670 Main Street Hartford, Conn. 








Has paid losses for 
over 50 years 





J.HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 


SUNBURY, PENNA. 


A strong, conservative Company, noted for 


Organized 1870 
Cash Capital $600,000 


A. F. O’DANIEL, Secretary and Underwriting Manage.r 


fair and prompt adjustment of losse® 
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NEAL BASSETT, President JOHN KAY, Vice-President 


HEAD OFFICES: NEWARK, N. J. 
Western Department, CHICAGO, ILLINOIS, WAITE BLIVEN, Vice-Pres. and 


PHILADELPHIA, PA, 
DEPARTMENT OFFICES 
Manager. Pacific 


LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 
A. H. HASSINGER, Vice-President 


WELLS T. BASSETT, Viee-President 


JANUARY Ist, 1926, STATEMENTS 
FIREMEN’S INSURANCE COMPANY OF NEWARK, Organized 1855. 


ASSETS LIABILITIES Ein NET SURPLUS SURPLUS POLICYHOLDERS 
$21,285,738.13 $6,330,428.58 $11,330,428.58 
ony THE MOTRARD FIRE AND MARINE {NSURANCE co., Gute 1853 " 
$5,800,834.29 $3.48 $1,339,631.27 $2,339,631.27 
M ERANICS INSURANCE co® OF PHILADELPH’A, Organ 1884 
$4,478,489.10 $2,971.04 000 7,434.92 $1,507,434.92 
{| NAVIONAL-BEN FRANKLIN FIRE INSURANCE co., Organised | 1866 
$5,506,164.57 $4,071,227.38 ,000, $436,937.19 $1,436,937.19 


PITTSBURGH, PA, 
Department, SAN FRANCISCO, CAL., W. W. and E. G. POTTER, Managers 


General Agents for Southern Territory 
i . Florida, Loren H. Green, Jacksonville; Maryland, Poor & Alexander, Baltimore; Texas, Cravens, Dargan & Co., Houston 
| LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 


{ 


| 





















EUREKA MARYLAND ASSURANCE CORP. 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 


JOSH. N. WARFIELD. Jr.. Sec’y & Treas 
EDWARD NOVAK. Medical Director 











Address Home Office For Agency Connection 


m= HAMPTON ROADS 
FIRE «® MARINE 
Insurance Company 


NORFOLK, VA. 







P. D. BAIN 
Chairman of the Board 


HENRY G. BARBEE 
President 


















THE PURITAN LIFE 


of PROVIDENCE, R. I. 


Operates in just two states, Rhode Island and Con- 
necticut. Non-Participating insurance. Extra inter- 
est dividend granted under settlement options. No 
double indemnity. No monthly Income in event of 
disability. Waiver of premium only. Company’s 
practice makes new benefits retroactive for old policy- 
holders so far as possible. Agents contracts upon 








salary basis direct with company. 













1857 






Che Oldest Life Insurance Company 
in the West. Desirable territory open 


for live agents. Has an enviable record 
for liberal dealing. 









ST. LOUIS MUTUAL LIFE INSURANCE CO. 
ST. LOUIS, MO. 











Ambitious men of sales experience will be interested in the liberal agents 
contracts we are offering. 
Good openings for the right type of men. 
ASSETS OVER EIGHT MILLIONS 
INSURANCE IN FORCE OVER SEVENTY MILLIONS 


THE CAPITOL LIFE INSURANCE COMPANY 


Clarence J. Daly, President. DENVER, COLORADO 




















Great American 
Insurance Company 


Now Pork Chon 


Company 


Choose 


Your 
Company INCORPORATED - 1872 


seaiainns* rr” 1, 1927 


$12, 500. 000.00 


ALL Sormer LIABILITIES 


23,110,445. 67 


ET SURPLU 


17.628, 138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$30, 128,138.96 


$185,1 74,967.15 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
310 S. Michigan Ave., Chicago, Ill. 233 Sansome Street, San Francisco 
CG. R. STREET, Vice-President CLIFFORD CONLY, Manager 
BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 
MARINE DEPARTMENT 


NEW YORK—Wom. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 S Street 
CHICAGO—Wm. H. McGee & Co., Gen’! Aéts. Heian: Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Sprinklers Help Answer the Question That 
Puzzles All Local Agents 


There isn’t an ambitious local agent any- 
where in America who hasn’t leaned back in 
his chair at some time or another, and asked 
himself, “How can I increase my business? 
My premiums? My personal income.” 

He has had answers from a hundred differ- 
ent sources, pointing the way in a hundred dif- 
ferent directions. Some of them led to results, 
depending upon the agent himself and upon the 
territory in which he was seeking to get ahead. 

But all said and done, according to the con- 
sensus of the agencies which have made great- 
est progress in the quickest time, there is no 
patented, short-cut route to premiums and 
prestige. 

Actually, they say, an agency that derives 
most of its premiums (and profits) from fire 
and allied lines of insurance must depend for 
increased income on two sources: 

1. Holding old clients, and 

2. Getting new ones. 


As simple, as it may seem, reducing rates for 
the assured via the installation of automatic 


sprinklers serves both purposes, and has proved 
itself the biggest “ace” in the game that all 
local agents and brokers play. 


A live-wire agent, for example, recently 
opened an office in a new town. It was a hard 
town to “break“into” because most of the better 
risks were “anchored” with agencies which had 
been doing business there for years and years. 
But the newcomer was not discouraged. He 
had had insurance experience in a manufactur- 
ing city in Ohio, and had removed to the new 
location only because his wife’s health demanded 
it. 

Despite the fact all risks in the new town 
were “sewed up,” he had an idea he could un- 
rip a few by personality and 
methods. 


progressive 


The first person he tackled was the owner 
of the best laundry in the town. Purposely he 


sent his own dirty clothes there the first week, 
and had something complimentary to say to 
the owner and manager when he dropped in his 
office, business-bent. 



































TO BUILD UP YOUR ASSETS 














We offer an improved plan of reinsurance 








called 
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REINSURANCE 











You retain most of the 


gross premiums, which 








enables you to build up your assets more rapidly 











Full protection against losses over and 





above a fixed limit 








An opportunity to profit on your reinsurance ceded 
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CEDAR RAPIDS, IOWA 














Reserves 


$1,619,403.66 





Surplus to Treaty-Holders 


950,404.22 





Admitted Assets 


2,569,807.88 
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“By the way,” he said, after the ice had been 
melted, “Have you all the fire insurance you 
need on this plant?” 


“T think so,” smiled the laundryman. “Is in- 
surance your business?” 
“Yes—insurance, and nothing else. Would 


you mind telling me how much you carry, and 
what you pay for it?” 

The ice having been broken in a diplomatic 
way, the prospect told him. 

“Perhaps the amount of your coverage is all 
right, but you are paying too much for it,” the 
agent commented. 

“I guess not. The biggest, oldest and best 
agency in this town has handled our fire insur- 
ance for years. What do you mean ‘I’m paying 
too much’ ?” 

“I said the premium you pay for the protec- 
tion you get is out of line,” the agent went on. 
“Tf you installed a sprinkler system in your 
plant, the rate would drop so much that the pre- 
mium savings would pay for the sprinklers in 
a few years, and after that—well, the annual 
savings would be just so much money in your 
own pocket. Here—I can show you in black 
and white!” 

Just a few days later the “biggest and old- 
est and best agency” in the town telephoned the 
laundryman and told him in pleasant terms that 
it was time to renew his fire policy. 

“That's right, replied the laundryman. “But 
it’s been taken care of.” 


AGENTS IN GET-TOGETHER DINNER 
Many Prominent Persons Called on for Im- 
promptu Talks by President Frank L. 
Gardner 
[By a STAFF CORRESPONDENT] 

Cuicaco, Ixtt., April 19.—The usual get- 
together dinner of the mid-year conference of 
the National Association of Insurance Agents 
was held Tuesday night, this week, at the New 
Sherman hotel in the Bal Tabarin room. Fol- 
lowing the dinner, President Frank L. Gardner 
announced he would call on several of those 
attending for a few impromptu remarks. 

A real get-together spirit pervaded the room, 
and many amusing stories and anecdotes were 
told by those asked to say a few words. The 
speakers were W. E. Harrington of Atlanta, 
(3a., chairman of the executive committee; 
Walter H. Bennett, secretary of the association ; 
C. M. Cartwright, editor of the National Un- 
derwriter; C. A. Neal of Cleveland; R. P. 
Devan, of Charleston, W. Va.; Spencer Welton, 
president of the New York Indemnity Com- 
pany; James M. Newburger, president of the 
Illinois association; E. B. Dunning of Duluth, 
Mnin.; E. M. Allen, assistant to the president 
of the National Surety Company; Donald G. 
North of New Haven, Clifford A. Payne of 
Jacksonville ; Cylde B. Smith of Lansing, Mich. ; 
Ben L. Agler of Youngstown, Allan Kennedy, 
Fort Smith, Ark.; and J. A. Giberson of Alton, 
Ill. 

With urgent request that all appear on time 
at the business sessions on Wednesday and 
Thursday, President Gardner announced the 
dinner adjourned. 
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CUTTING THE GORDIAN KNOT 


HERE is frequent 9220 





THnnRMae 
Travelers man. He can 


: ae Bo In the acropolis of an ancient Grecian <5 ° : 
discussion in insur- city was a wagon with its pole tied to the solicit his life prospects 
ance circles as to whether yoke by a knot so intricate that no one first for accident insur- 
Mean had been able to untie it. Legend had it i z 
or not the sale of life in- that whosoever loosed the pole from the ance. Establish a busi- 
yoke would become lord of all Asia. ; - 
Surance should be at- Friends s a ron 9 urged him ness relationship. Get 
° . to try to loose it. Instead of wasting time . : 
tempted on the first inter aap dpc Blan. say toe: Sameer . Bag his age, income and other 
view. der seized his sword, and slashed the rope. important information 
. : This was known as the cutting of A ee 
One side claims that the Gordian knot. when filling out the acci- 
it is impossible to work «aniIIwInMNEEEEEEBEEEEBBBEME dent application. Make 
out a well planned life the call a profitable one, 
insurance program for a man unless you through the accident commission. And 
have such essential facts as his age, income later return with a plan of life insurance 
and family ties. well fitted to his prospect’s needs, with fav- 
The other maintains that it is» poor orable chances of closing him for life insur- 
salesmanship to leave a prospect dangling in ance on the first life interview. 
mid-air after you have aroused his interest. This is only one of the many advan- 
This problem never need worry a tages of being a Travelers multiple-line man. 
THE TRAVELERS INSURANCE COMPANY THE TRAVELERS INDEMNITY COMPANY THE TRAVELERS FIRE INSURANCE COMPANY 
LIFE L. F. BUTLER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 
LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP; BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
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Casualty, Surety and Miscellaneous 








COMPULSORY INSURANCE 


New Auto Bill Introduced in 
Michigan 








SENATOR JAMES QUINLAN’S MEASURE 





$10,000 Liability and $1000 Property 
Damage Provided—Bond or Policy 
Authorized 

Lansinc, Micu., April 16.—Promised two 
years ago and threatened again early in the 
current legislative session, Senator James Quin- 
lan’s bill to establish compulsory automobile 
insurance in Michigan has finally appeared. The 
measure, which is- said to have been drafted 
with the aid of more legal talent than any 
other bill presented at this session, appears to 
take into consideration every angle of the sit- 
uation in attempting to force financial respon- 
sibility upon every autoist. Its appearance so 
late in the session is apt to prove its doom, ac- 
cording to Capitol observers, despite the fact 
that the bill’s sponsor appears to have arranged 
to get his measure referred to a committee 
from which he could reasonably expect early 
action. The bill went to the highways’ com- 
mittee rather than, as would be naturally in- 
ferred, the insurance committee. 

The Quinlan bill is not a compulsory insur- 
ance measure, as it applies to all motorists, as 
there are three different plans under which 
terms of the proposed act might be met. For 
the auto-owner of uncertain ability to meet 
judgments against him, should he be respon- 
sibile for a serious accident, the bill would 
provide certain recourse for the injured party 
through either an insurance policy or a surety 
bond. 

Because of the exemption allowed men of 
property, it appears probable that the Quinlan 
measure may be attacked as a “rich man’s bill” 
and this argument, it is admitted, might develop 
considerable strength among legislators elected 
by voters a majority of whom would not come 
under the “propertied” classification. 

Insurance is the first alternative allowed the 
motorist in the Quinlan bill. Under this plan, 
each owner would be obliged to provide $11,- 
000 coverage. Of this, $1000 only might be 
used to fulfill a property damage judgment, 
while a $10,000 maximum would be required 
to meet personal injury and death claims. Not 
more than $5000 would be paid for death of 
any one person under the policy. Policies or 
certificates would be filed with the secretary 
of State before issuance of the annual license 
plans, under this plan. 

Posting of a surety bond for $11,000, running 
to the State and to be forfeitcd to the extent 
of any judgment in behalf of the injured party, 
is the second alternative in the measure. The 
$11,000 limit would be for the owner of but 
one car and a similar bond for each car up 


to a maximum of $30,000 would be required 

The third, or exemption, alternative, pro- 
vides that any car-owner, possessed of suff- 
cient easily convertible assets to meet judg- 
ments in the same amount as put in the in- 
surance alternatives, might avoid purchasing in- 
surance or furnishing bonds by filing with the 
Secretary of State a sworn statement of his 
resources available to fulfill any possible judg- 
ment. In this section of the bill it is provided 
that the Secretary of State might require ad- 
ditional statements from time to time to make 
sure that the financial status of any such mo- 
torist had not changed. : 

Several classes of cars would be exempted, 
including all machines or trucks owned by gov- 
ernmental units. Tractors used only for agri- 
cultural purposes would be exempt also, and 
visiting cars from -other States might remain 
in Michigan for 30 days without providing the 
required coverage. Busses and jitneys coming 
under the public utilities commission would not 
be bound by the new law. 

The bill sets November 15, 1927, as its 
effective date but only on car registrations for 
the calendar year 1928. 


CHICAGO COMMITTEE APPOINTED 
Will Report on Adherence to Surety Ac- 
quisition Cost Rules 

Curicaco, Int., April 20—A local committee 
composed of representatives from seven com- 
panies has been appointed to report on whether 
the new surety acquisition cost rules are being 
adhered to, it was announced at the regular 
meeting of the Surety Underwriters Associa- 
tion of Chicago. The committee was appointed 
by the national committee which formulated the 
rules. 

The committee is composed of representatives 
from the A£tna Casualty, American Surety, 
Continental Casualty, Fidelity and Casualty, 
Fidelity and Deposit, National Surety and the 
United States Fidelity and Guaranty. H. G. 
Badgerow, of the Continental Casualty, is chair- 
man of the committee. 

The Association had planned to approve the 
new cost rules at the meeting, but this was not 
done because of a ruling by R. R. Gilkey, secre- 
tary of the Surety Association of America, that 
inasmuch as the national association had not 
adopted the rules, local associations should not 
take individual action. 


May Sell Shares in New York 
The Mayflower Fidelity and Casualty Insur- 
ance Company and the Mayflower Fire and 
Marine Insurance Company, both of Newark, 
have been licensed by the New York Insur- 
ance Department to sell their treasury shares 
in the Empire State. 


_ 
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- NEW YORK RULING 


Superintendent Against Funding or 
Deposit Clause 








AFFECTS COMPENSATION POLICIES 





State Department Wants Itemized List of 
All Risks Involved 


James A. Beha, Insurance Superintendent for 
New York, has just issued a ruling to the effect 
that funding or deposit clauses in workmen’s 
compensation policies in effect create specific 
trusts for such funds and are in the same cate- 
gory as bank endorsements in the light of such 
policies. These bank endorsements were ruled 
against in April, 1923, and Mr. Beha now 
takes up the question of the funding or deposit 
clauses as follows: 

This is to advise that under date of April 
16, 1923, the department ruled against the use 
of a so-called “bank endorsement” in connec- 
tion with the. acceptance of risks under work- 
men’s compensation policies. 

It is the department’s understanding that there 
are certain companies to-day writing contracts 
covering excess compensation risks which in- 
clude in their contracts a “funding or deposit” 
clause identical in principle with the “bank 
endorsement” referred to above. Such a clause, 
requiring companies to set aside specific securi- 
ties in trust for the exclusive benefit of a partic- 
ular assured covering all possible liability in 
respect of every compensation claim, results in 
discrimination and amounts to a preference of 
a particular creditor in the event of liquidation. 
The unfairness and inequity of transactions of 
this character are apparent. 


Please advise as to the position your com- 
pany has taken in the premises, and submit at 
an early date a complete and itemized list of 
all s:.ch compensation. risks together with the 
amount of the securities or cash deposited, if a 
bank endorsement, funding or deposit clause 
has been used in connection with the underwrit- 
ing of workmen’s compensation business. 


H. Robert Bernie Now Assistant Secretary 
of Equitable Surety 

H. Robert Bernie has joined the Equitable 
Surety Company, New York, as assistant sec- 
retary. 

Mr. Bernie is a graduate of Yale University, 
class of 1910, and was at one time associated 
in the surety business with Harold Spielberg, 
vice-president and general manager of the 
Equitable Surety. Subsequently, Mr. Bernie 
was general counsel with the Williams Steam- 
ship Company for 7 years and now rejoins 
Vice-President Spielberg in the Equitable 
Surety. He is an experienced surety man who, 
in addition, has had valuable legal training, 
and he will be connected with the underwriting 
and salvage departments in his new post. 

The Equitable Surety Company recently 
moved to new quarters in the Court Square 
building, 2 Lafayette street, New York city. 
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You Achieve through its Statistics. 

















Home Office Buildings 


When you join the Maryland Organization you immediately have 
available the Services of that House of Insurances, 


ty-nine years old. 


Maryland Casualty Company 


Baltimore 


You Profit by its Experience. 
















































THE UNUSUAL PROGRESS 


OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
THE CALIBRE OF SERV- 
ICE IT RENDERS. 


THE EQUITABLE SURETY 
COMPANY 


HAROLD R. CRONIN, President 
HAROLD SPIELBERG, Vice-Pres. and Gen. Mgr. 


Court Square Building 


2 Lafayette St. New York City 











re Indiana 


we have some exceedingly good terri- 
tory open for General Agents who de- 
sire to build for themselves a perma- 
nent and profitable business. 


Sales Books That Sell 


as well as charts outlining the follow- 
ing policies are some of the reasons 
for the success of our field men. 





1. Non-Medical 6. Participating 
2. Salary Savings 7. Non-Participating 
3. Monthly Premiums 8. Sub-Standard 
4. Juvenile Policies 9. Female Insurance 


5. Payor Insurance 10. Health - Accident 


“Grow With Us’”’ 


We also have some available territory open 
in Illinois, lowa, Missouri, Michigan, and Ohio 


Abraham Lincoln Life Insurance Company 
(formerly Mutual Life of Illinois) 
Springfield, Illinois 














H. B. Hill, President F. M. Feffer, Agency Director 
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AMERICAN EMPLOYERS GETS IOWA 
LICENSE 
Difficulties Growing Out of Southern 


Surety Suit Removed 

Des Moines, Iowa, April 19.—License of the 
American Employers Insurance Company of 
Boston has been renewed by Ray Yenter, State 
Insurance Commissioner. This is one of the 
seven companies involved in the suit for dam- 
ages brought by .the Southern Surety Company 
of Des Moines in which $1,000,000 is sought. 
License was withheld at the beginning of the 
month from all of the seven companies which, 
reinsurers with the Southern Surety of a bond 
on public funds in the Carnegie Trust Com- 
pany of Pittsburgh, refused to permit the State 
Insurance Commissioner to investigate grounds 
of complaint against them by the Southern 
Surety. Action against Commissioner Yenter 
had been begun in Federal Court here by five 
companies to prevent his interference with them 
in Iowa. 

The American Employers, Mr. Yenter states, 
withdrew its objections to the Iowa depart- 
ment’s inquiry into its excuse for refusal to 
permit investigation of the validity of the 
Southern’s charges. The suit of the Southern 
against the seven companies is now in the 
United States Appellate Court. 

The other six companies have not had their 
licenses renewed, but are permitted to continue 
business as before while the matter of licensing 
is held in abeyance. 

The remaining companies under the ban of 
the State department are the Fidelity and Cas- 
ualty, New York; Ocean Accident and Guar- 
antee, United States branch, New York; Gen- 
eral Reinsurance Company, New York; Co- 
lumbia Casualty, New York; Independence In- 
demnity, Philadelphia, and the Massachusetts 
Bonding and Insurance, Boston. 


National Surety and New York Indemnity 
Withdraw Resignations from Surety 
Association 
At a meeting of the Surety Association of 
America, held at the Hotel Pennsylvania in 
New York city last week, the resignations of 
the National Surety and New York Indemnity 
companies from that body were withdrawn. 
Announcement of those resignations appeared 

in THe Spectator for April 14. 

At the same meeting, the Surety Association 
formally adopted the new type of fraud bond 
originated by the National Surety and known 
as the “Merchants Protective Bond.” In addi- 
tion, the executive committee reported on the 
forgery bond coverage situation and the sub- 
ject was referred back to the committee for 
later report to the Association. 


New Amsterdam Casualty Need Not Give 
Names of Baltimore Stockholders 

According to an opinion of City Solicitor C. 
C. Wallace of Baltimore, the tax court there 
has no authority to require the New Amsterdam 
Casualty Company of that city to furnish a list 
of stockholders living in Baltimore, at least for 
Purposes of taxation. The tax court intended 


to tax the holders of New Amsterdam Casualty 


stock who lived in Baltimore and officers of the 
company protested on the ground that the New 
Amsterdam Casualty was not incorporated in 
Maryland, although its home office is now in 
Baltimore. It was organized in New York. 


GOES INTO NEW OFFICES | 
Phoenix Indemnity Moves—W. S. Cooper 
Made Auto Department Chief 
The Phoenix Indemnity Company has moved 
its home office to new quarters at 150 William 
street, New York city. In addition, a metro- 
politan department is located on the ground 
floor of the same structure, the other offices be- 

ing on the twelfth floor. 

Raymond S. Choate, secretary of the Phoenix 
Indemnity, will have charge of the metropolitan 
department and his staff includes P. F. Tiernan, 
compensation and liability; D. J. Driscoll, burg- 
lary and plate glass; A. J. MacLennan, acci- 
dent and health, and F. A. Sullivan, production. 
The claim department for business written 
through the metropolitan department is located 
at 79 Ann street. 

President W. G. Falconer, of the Phoenix 
Indemnity, has announced the appointment of 
William S. Cooper as chief of the automobile 
department. Mr. Cooper, for the past three 
years, has been an automobile underwriter with 
the United States Casualty Company, New 
York. 

R. H. Brown Made Accident and Health 
Manager With Missouri State Life 
St. Louts, Mo., April 18—Read H. Brown, 
superintendent of the accident department of 
the Missouri State Life Insurance Company, 
this city, has been promoted to the position of 
manager of the department made vacant by 
the resignation of John J. Crowley on April 1. 
The position of second vice-president of the 
company, held by Mr. Crowley, has not been 

filled. 

Mr. Brown has been associated with the Mis- 
souri State Life as superintendent of the acci- 
dent department since May, 1921. He is 34 
years old and is a native of Binghamton, N. Y. 
He graduated from Wesleyan University with 
a B. S. degree. 

For four years he was accident and health 
underwriter for the Travelers Insurance Com- 
pany on the Pacific Coast. Prior to that he 
had managed branch offices for the Travelers 
in Omaha, Bridgeport and Springfield, Mass. 


Fidelity and Casualty Makes Changes in 
Quaker City 

The Fidelity and Casualty Company of New 
York has closed its uptown bonding office in 
Philadelphia and will handle the business at 
its main branch in that city. 

Roy Cos, manager of the uptown Philadel- 
phia division, becomes assistant to J. Dallas 
Smith, manager of the bonding department at 
the Quaker City branch office. j 

L. H. Wilson has been made special agent 
for accident and health and will have his head- 
quarters in Philadelphia. Mr. Wilson goes to 
the Fidelity and Casualty from the Massachu- 
setts Protective Association. 


ly 


BROKERS WIN 


New York Court Grants Injunction 
Against Central Bureau 








OPERATION OF PLAN RESTRAINED 





Collection of Earned Premiums Is Long- 
Agitated Question—Appeal Is Possible 
The New York Supreme Court has granted 

a temporary injunction restraining Albert W. 

Whitney, assistant manager of the National 

Bureau of Casualty and Surety Underwriters, 

and others from operating the Central Bureau 

for Clearing Earned Premiums Under Not 

Taken and Canceled Casualty Policies and 

Binders. The decision, by Justice Bijur, was 

given on the petition brought by Charles S. 

Rosensweig, insurance broker, and, in effect, 

holds that the Central Bureau is actually a rat- 

ing organization which in this case is exceed- 
ing its powers. 

The plaintiff contended that the requirements 
of the Central Bureau for a signed order blank 
on casualty policies were unauthorized by law 
or, if regarded as rules within the law, were un- 
reasonable. The opinion of the court points 
out that Subdivision 6 of Section 141 of the 
law “forbids the rating association from re- 
fusing to do business with a broker, not for 
a few enumerated reasons, but for any reason 
whatsoever except for the reason that the 
broker will not adhere to the reasonable rules 
of the rating organization.” The decision also 
holds that the power of rating organizations 
to make rules is limited to rules affecting rates 
and charges or rules employed in computing 
rates. Regarding the question of rules the 
court says: 

It manifestly was not intended by the legis- 
lature under this construction that rating or- 
ganizations should be allowed to impose sub- 
stantive obligations or penalties on the commun- 
ity of on brokers—on the theory that they 
might indirectly affect rates of insurance. A 
provision that a known agent for a known 
principal shall be liable for the latter’s obliga- 
tion is not a “rule” at all. This so-called rule 
might be effectuated by contract between two 
willing parties or might possibly be imposed 
by the State as a legislative enactment; but 
the enforced subversion by a private body of 
a time-honored legal principle does not seem 
to me to fall within any definition of a “rule.” 

The court also states that if the companies 
are seeking to penalize brokers who get busi- 
ness without the proper authorization from the 
insured, the insurance department has suffi- 
cient power to handle the matter. The super- 
vision of brokers comes directly under the de- 
partment. Even without the rules, declares 
the court, the companies can recover earned 
premiums from the brokers, but seem unwill- 
ing to do this and appear to desire to put the 
burden of making collections up to the broker. 
There is a possibility that the decision will be 
appealed, the Central Bureau’s attorney having 
been instructed to apply for a stay pending an 
appeal. 


—The Proceedings of the Casualty Actuarial So- 
ciety at its meeting on November 19, 1926, have been 
issued in book form, 
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CASUAL CASUALTY COMMENTS 











Loventhal Brothers, Nashville, have been 
made general agents for both casualty and fidel- 
ity and surety lines for the New York Indem- 
nity Company. Charles B. H. Loventhal, and 
his brother, Lee J. Loventhal, have represented 
the Preferred Accident and the Northwestern 
Muual Life since 1895 and, in addition, have 
represented 14 other fire and casualty com- 
panies. 

Fry-Stevens & Bloodworth, Greensboro, 
have been appointed general agents for bond- 
ing business for the Royal Indemnity Company, 
New York. 

E. B. Anderson, who has been second 
vice-president of the Independence Indemnity 
in charge of its New York office, was made a 
vice-president of the company at the recent 
meeting of the board of directors. 

H. E. Southam, manager of the London 
Guarantee and Accident at the home office 
abroad, is making a semi-annual visit to this 
country. Mr. Southam is also accident manager 
of the Phoenix Assurance. 

G. Wallace Shinn, recently connected with 
the Massachusetts Bonding, has been made a 
special agent of the Constitution Indemnity 
Company, for the State of Pennsylvania, with 
headquarters at the home office, city of Phila- 
delphia. 

J. L. Cook has been employed by the 
T. E. Braniff Company, Oklahoma City, as 
special agent operating out of its Dallas, Tex., 
office. Mr. Cook for the past two and a half 
vears has been special agent in Texas for the 
Standard Accident, and prior to that was special 
agent for the London Guarantee and Accidental 
in Texas, having been previously connected 
with its Chicago office. 

H. D. Lemmon has also been transferred 
from the Oklahoma City office of the Braniff 





INSURANCE 


12 Washington Place, 


EXCESS 


JAMES GIBBS, President 


CASUALTY AND SURETY 
REINSURANCE 
AND EXCESS. COVERS 


HEAD OFFICE 


Telephone, Mulberry 5585 


Company to the Dallas, Tex., office, and will 
do special agency work in the Texas field. 

George A. White, casualty underwriter in 
the western office of the Globe Indemnity 
Company, has been appointed field manager in 
the new western headquarters of the Century 
Indemnity Company and will be in charge of 
Michigan, Northern Indiana and Northwestern 
Ohio. Mr. White will assume his duties about 
May 1. George F. Gehrke, who is the manager 
of the new office, has just returned from a 
visit to the home offices of the Century in 
Hartford. The Century’s offices in Chicago 
will be in the Wrigley building North. 

Adae & Hooper, Miami Beach, have been 
appointed general agents of the Sun Indemnity 
Company for that section of Florida. 

William R. White & Co., Newark, have 
been made general agents for the Sun Indem- 
nity in Essex County, New Jersey. The man- 
ager of the agency’s casualty department is H. 
E. Eber. 


R. D. Parker Made Casualty Manager of 
Simpson, Campbell & Company 

Boston, Mass., April 19.—Simpson, Camp- 
bell & Company, general agents of the New 
Amsterdam Casualty Company of Baltimore, 
have appointed Raymond D. Parker as man- 
ager of the casualty department to succeed 
Jesse Harding who, on May 1, will become man- 
ager of the new branch office of the New York 
Indemnity in this city. Mr. Parker has been 
chief clerk in the casualty department, later act- 
ing as special agent, and has a wide acquaint- 
ance in the New England territory. 


New Jersey Compensation 
(Concluded from page 3) 


plication effective as of the anniversary dates of poli- 
cies normally expiring June 30, 1927, and thereafter 
and to new business dating from or after June 30, 
1927. 

5. Any amendment of rule, classification or basis 
rate promulgated to take effect subsequent to June 30, 





COMPANY 








Newark, N. J. 








1927, shall not apply to any policy outstanding upon 
the effective date of such change but shall be avail- 
able only to bona-fide new business and to renewal 
policies as of their normal anniversaries subsequent 
to the date of manual change. 

6. Every policy including new business and re. 
newals effective June 30, 1927, or thereafter shall he 
written at manual rates under the appropriate classi- 
fications as determined by the bureau except where 
the final adjusted rate for the risk has been deter. 
mined by the bureau under the plan of schedule or 
experience rating, or both, as may*be applicable, and 
in accordance with the rules and classifications in this 
manual. 


- 


7. When the classification of any risk has been 
established by the bureau no policy shall be issued 
or endorsed or adjustment of premium made under 
any other or additional classification for manufactur- 
ing operations than disclosed by the current rate card. 


8. Any policy contract or any endorsement attached 
to any policy for the purpose of circumventing any 
of the foregoing rules by direct or indirect means 
shall be recalled and canceled. 


9. Every policy shall contain an accurate esti- 
mate of payroll and a sufficient deposit premium as 
required by the rule of the manual under “Basis of 
Premium” (page 8), as amended July 4, 1925. 


10. Whenever the operations of a given assured are 
covered by several policies having various expiration 
dates then the rates set forth herein shall apply to 
all such policies as of the anniversary rating date 
next succeeding June 30, 1927, determined in accord- 
ance with Paragraph 37 of the New Jersey Experience 
Rating Plan. Policies subject to this stipulation shall 
carry an endorsement indicating that the second sen- 
tence of policy Agreement A is amended to read: “If 
any operations as above defined are undertaken by this 
employer but are not described or rated in said 
declarations, this employer agrees to pay the pre- 
mium thereon, at the time of the final adjustment 
of the premium in accordance with Condition C here- 
of, at the rates, and in compliance with the rules of 
the manual of rates in use by the company as of 
—— (fill in the anniversary rating date) oe 
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Statement as of 
December 31, 1926 


(Condensed from Statement of 
U. S. Treas. Dept.) 


Admitted Assets. ......$8,257,284 
Tene 1,500,000 
ee eee 500,533 


Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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THE FEDERAL SURETY 
EXAMINATION 





Davenport Company in Position to 
Handle Greatly Increased Busi- 
ness, According to Iowa De- 
partment Examiners 





TOTAL ADMITTED ASSETS NOW 
AMOUNT TO $2,329,145 





Surplus Well Over One Million Mark—Loss 
Ratio Exceptionally Low 

The report on the examination by the Iowa 
Insurance Department of the Federal Surety 
Company of Davenport, Iowa, as of December 
31, 1926, and dated March 31, 1927, has just 
been released by that department. The exami- 
nation shows that the company is in a sound 
financial condition with well invested assets, 
capable management and a valuable agency or- 
ganization which was able, through its entire 
period since organization, to so judiciously un- 
derwrite as to incur a loss ratio of only 44.86 
on an earned premium basis. ° 

The examination covers the period from 
March 31, 1924, to December 31, 1926. The 
company was incorporated in July, 1919, and be- 
gan business July 1, 1920, with a paid capital of 
$364,550 and a surplus of $39,946. The paid-up 
capital at the present time is $725,000. 

It writes accident and health, workmen’s 
compensation, fidelity and surety, liability, prop- 
erty damage, collision, burglary and theft and 
plate glass insurance. The larger volume of 
its business is derived from surety and fidelity 
lines, with workmen’s compensation and auto- 
mobile liability of large import. The company 
is licensed in twenty-three States and has also 
qualified under the Federal Government require- 
ments for bonding purposes. 

Every modern facility is afforded the com- 
pany’s policyholders and agency organization in 
the construction of the underwriting depart- 
ment. The company maintains full underwrit- 
ing branches in Denver, Des Moines, Detroit, 
Dallas, Minneapolis and Washington, D. C. In 
addition, service bureaus are maintained in Kan- 
sas City, Oklahoma City, Nashville and Chi- 





Special Agent Wanted 


Special agent experienced 
in general casualty lines to 
represent the Employers 
Liability Assurance Corpor- 
ation in western New York, 
with headquarters at Buf- 
falo, N. Y. 


Applicants will be inter- 
viewed at, or communica- 
tions may be addressed to 
Room 801, 120 William St., 
New York. 














cago to facilitate underwriting and claim ser- 
vices to the agents in these territories. 

Automatic reinsurance treaties in effect with 
high grade reinsurance companies afford ex- 
cellent reinsurance facilities and enable the com- 
pany to write every line to at least twice its net 
carrying capacity without seeking additional 
coverages. Agreements as to reinsuring fidelity 
and surety risks are shown to be in effect with 
several companies. 

The report further shows the company to be 
a member of all the important company bureaus 
and associations of the United States. The re- 
port also shows that premiums for the year 
ending December 31, 1926, amounted to $1,600,- 
028, while the total income was $2,098,306. It 
is of interest to note in this connection that the 
report of the company in the items of income, 
as also in the items of disbursements, check ab- 
solutely with the report as filed by the company 
with the various insurance departments, the last 
covering the transactions of 1926. 

The losses paid in 1926 amounted to $621,375, 
while the total disbursements were $1,610,407. 
The ledger assets, as shown by the examiners’ 
report (which, incidentally is $32,312 more than 
the amount shown by the company in its annual 
statement) was $2,287,448. Chief among these 
assets were the items of mortgage loans total- 
ing $1,020,715, of which large amount only 
$1400 was not admitted by the Iowa examiners, 
who stated that the mortgages were checked in 
detail and that all necessary papers were on 
file. 


Total liabilities of the company were $1,273,- 
467, of which $393,750 was a reserve for unpaid 
claims and included $122,000 special reserve for 
unpaid workmen’s compensation losses and 
$103,000 for unpaid liability losses. The total 
unearned premiums amounted to $634,225. This 
left a policyholders’ surplus to the company of 
$1,055,679, including capital paid up of $725,- 
000. 

In commenting on the labilities the examiners 
stated that all files in connection with unpaid 
liabilities were examined and in many cases the 
examiners were able to use the actual payments 
in determining the company’s liability. 

Excluding liability and workmen’s compensa- 
tion, the reserves for all other lines as computed 
above amounted to $38,517 in excess of that es- 
timated by the company in its annual statement. 
This is accounted for by the examiners using 
information received during the 90-day period 
subsequent to December 31, 1926; and they state 
further that the records indicate that where the 
liability has been established the company is 
prompt in the payment of the loss. An exami- 
nation of the suit dockets of the various de- 
partments indicate the company has had a com- 
paratively small number of cases in litigation 
and has been successful in winning the greater 
portion of claims litigated. This latter item is 
indeed complimentary to the loss paying repu- 
tation of the Federal Surety. 

The conclusion of the examiners’ report is 
as follows: 

This report shows the company to be in pos- 
session of admitted assets of $2,329,145 and a 


surplus as regards policyholders of $1,055,679. 
On an earned premium basis the per cent of 
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COMPENSATION RISKS 


Members of National Agents’ Associa- 
tion Express Views 


SEE THREE COURSES OF ACTION OPEN 





Increase Inadequate Rates, Form Associa- 
tion for Pooling Risks or Write Busi- 
ness as Accommodation 

Cuicaco, Itz., April 20.—One of the three 
things must be done by the larger companies 
handling compensation risks in order to avert 
a plea for monopolistic State fund protection, 
according to several agents attending the mid- 
year conference of the National Association of 
Insurance Agents. The agents say that the 
movement towards more careful underwriting 
of compensation risks has caused much dissatis- 
faction among assureds. 

Those interviewed declared that the compa- 
nies must either revise the rates upward if they 
now are inadequate; form an_ association 
through which the risks would be pooled and 
the individual losses be reduced, or continue to 
take the compensation risks at the current rates 
in order to permit writing of more profitable 
lines on the same clients. 

The agents declared that State funds for 
compensation may be necessary unless some 
change is made. The reluctance ofthe compa- 
nies to accept small risks because of the low 
premium involved is causing much unfavorable 
comment, it is claimed. 

Some of the agents say that the denial of 
these smaller risks is opening the field to newer 
companies, especially those which are non- 
conference members. 








losses incurred since organization is 44.86, and 
underwriting expenses incurred 77.66. With a 
considerable amount expended in establishing a 
a large agency force with ten branch offices and 
service branches located in the larger cities of 
the States in which the company is now operat- 
ing, and the home office well organized and 
equipped to handle a considerably larger volume 
of business with practically no additional ex- 
pense, a material decrease should be shown in 
the underwriting exnense. 


The following schedule shows the net pre- 
mium income by years since organization: 


Year Premiums Written 
FOGG. co wec.c cide swesnleueseeasaus $29,883.74 
SOR ied cceRddncaniedeuncwevan 345,742.95 
BOER idee cvaeevanthdnettctemnwae 558,692.76 
WOR 6 kdvcccéncengasenscemmadas 830,430.43 
BO isnt. 6:0, 44 Sends acneddaareeeee 978,921.15 
peer ee 2 ee Rr 1,217,471.88 
FIGs coins. dbigud Cutbbateak epee 1,600,028.10 


The growth of the Federal Surety during its 
period of existence as shown by the annual 
statements of the company and particularly em- 
phasized in the regularly and considerably in- 
creased annual premiums, is worthy of com- 
mendation by all who are interested in the suc- 
cessful progress of an independent western 
insurance company, to take a position as one of 
the leading casualty carriers of the country. 

The officers of this company for the year 1927 
are: President, Charles Shuler; vice-president, 
George E. Decker, vice-president and general 
manager, W. L. Taylor; secretary and treas- 
urer, F. B. Yetter; general counsel, Charles 
Grilk. 









THE SPECTATOR Thursday 




































(ded togethe 
"pled § Good ‘ And hereis the weld- 


A Company that has 
you bank locally and 
that makes its in- 
vestments in the ter- 
ritory which supplies 
the premiums. 


Putting the money back 
into circulation finishes 
the last welded link to 
a complete cycle. 


Write for our cooperative plan. 


“\reFarmers € Bankers 


Life Insurance (ompany 


H. K. Lindsley 
PRESIDENT 

















J.H. Stewart Frank B. Jacobshagen 
VICE PRESIDENT SECRETARY 


WICHITA, KANSAS 




























A CHINESE PUZZLE CONSIDER THIS CONTRACT 


You can read in it satisfaction for your policyholders, 


Some salesmen have one to solve each monring. and for yourself the assurance of a contented clientele. 
They don’t know where to go, whom to see and why. Look over and compare these terms: 
The puzzle is solved when the effective Lincoln Na- Any natural death.................. $5,000 
tional Life circularizing system is used. Any accidental death. .............. 10,000 
Certain accidental deaths........... 15,000 
The plan of sending illustrated sales messages, tailored Accident benefits...........$50 per WEEK 


to fit his particular prospect and to accomplish a definite 
result, helps the agent to determine WHEN, WHERE 
and WHY he will make his calls. The series of thought- Also Disability Income, Waiver 
provoking letters give a favorable introduction for the Pe, OF. 

agent as well as aiding his approach and sales talk. 


(Non-cancellable) 


ALL IN ONE POLICY 


Because your prospect quickly sees its advantages, we have 


(unk UP( war THe ()) LINCOLN) named this broad United Life contract “A Policy You Can 


Sell.” In assuring your clientele’s future, it also assures yours. 














There may be an opportunity in your community. If so, our 
Vice President, Eugene E. Reed, will tell you all about it. 


The Lincoln National Life Write him direct—and directly. 


Insurance Co. 


“1 Nome Indicates Its Character” UNITED LIFE 


Lincoln Life Building, FORT WAYNE, IND. AND ACCIDENT INSURANCE COMPANY 


More Than $465,000,000 in Force oe 
New Hampshire IN Q UIRE! 
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INSURANCE DECISIONS 











LIFE 

Where the policy provides that certain 
information must be presented to the home 
office before it will be binding on the com- 
pany, the insurer is not bound by the fact 
that its local agent knew the insured was in 
poor health at the time the policy was issued 
even though the company retained the first 
premium and issued the policy. 

To an action on a life insurance policy, the 
defendant company pleaded a breach of the pol- 
icy provision stating that the insured was in 
good health at the time of issuance. The plain- 
tiff, in its reply to this plea, contended that the 
company kept the first premium and delivered 
the policy with full knowledge of the facts 
upon which the plea in defense was based. In 
substantiation of this replication which, if taken 
on its face value, would be good, the plaintiff's 
only evidence was to the effect that the local 
agent of the company knew that the insured was 
in poor health at the time the policy was de- 
livered. 

In rebutting the contention of the plaintiff, 
the company introduced in evidence that part 
of the policy which provides that: “Inasmuch 
as only the offcers at the home office of the 
company in the City of Durham have (had) 
authority to determine whether or not a policy 
shall issue upon this application (which be- 
comes a part of the policy), and as they act on 
the written statements, answers and agreements 
herein made, no statements, promises or infor- 
mation made or given by or to the person so- 
liciting or taking this application for a policy, 
or by or to any other person, shall be binding 
on the company or in any manner affect its 
right, unless such statements, promises or in- 
formation be reduced to writing and presented 
to the officers of the company at the home of- 
fice.” 

Even though the local agent denied that he 
had knowledge of the fact that the plaintiff was 
not in good health, the trial court instructed the 
jury, in substance, that the company was bound 
by the information of its local agent, which was 
not communicated to the officers of the com- 
pany in conformity with the terms of the 
above-quoted provision. This the court of re- 
view held was reversible error on the part of 
the trial court and for that reason the judg- 
ment was reversed and the case remanded. 

(North Carolina Mut. Life Ins. Co. vs. Ker- 
ley, Supremen Court of Alabama, 109 Southern 
Reporter 755.) 


AUTOMOBILE 

Where a special statute makes a person 
who signs a chauffeur’s application for a 
minor jointly and severally liable with the 
minor for the latter’s negligent operation of 
the automobile, the insurer is liable on a 
liability policy even though the minor- 
chauffeur was using the car on his own per- 





sonal business when he ran into the injured 
party. 

The detendant-appellant had issued a policy 
to one Levenstadt, which insured him “against 
actual loss by reason of the liability imposed 
by law, * * * on account of bodily in- 
juries (including death resulting therefrom) ac- 
cidentally suffered * * * by reason of the 
operation or use of” a certain automobile de- 
scribed in the policy and owned by Levenstadt. 

Because of the negligence of Levenstadt’s 
chauffeur, who was his minor nephew, and who 
at the time of the accident was using the car 
on a personal errand for himself, an action was 
instituted against Levenstadt and his nephew 
for damages resulting in death. On‘this action 
the plaintiff recovered a judgment against both 
defendants for the sum of $5166.97. Alleging 
that this amount was never paid, the plaintiff 
brought suit against the insurance company yn- 
der a clause in the policy which provided that 
if the policyholder was insolvent, as it is here 
claimed, then the claimant could maintain an 
action against the insurer direct. 

In contesting the suit, the company contended 
that it was not liable because the policyholder 
breached the terms of the policy when he 
signed an application for a chauffeur’s license 
for his minor nephew. 

In holding the insurer liable and summing up 
the case, the court stated: “The signer of the 
application was made liable as a matter of law 
for the negligent act of the minor in operating 
the car, whether he was on the business of the 
signer of the application or not. The Motor 
Vehicle Act, Number 24 (a) expressly makes 
the negligence of the minor imputable to the 
person who signs his application; hence the 
liability is one expressly created and imposed 
by statutory law. At the time of the accident, 
Nat Levenstadt was operating the Ford auto- 
mobile truck particularly described in the in- 
surance policy. The judgment against Morris 
Levenstadt and Nat Levenstadt was one cre- 
ated by law ‘by reason of the operation and 
use of the automobile.’ It follows that, whether 
the accident resulting in the death of Buelke 
occurred when Nat Levendstadt was on his way 
to purchase a pair of pants for himself or for 
Morris Levenstadt, in either event the appellant, 
under the Motor Vehicle Act, was liable under 
the terms of the policy. Inasmuch as Morris 
Levenstadt did not assume any liability afcer 
the isuance of the policy, or otherwise violate 
the terms of the policy, there was no breach 
of the conditions of the policy on his part.” 

(Lackey vs. Olds & Stoller Interexchange, 
California, Jan. 8, 1927, 252 Pacific Reporter 
672.) 


FIRE 
Evidence tending to show that oral notice 
of removal of personalty was given to the 
agent and accepted by him, is sufficient to 


23 





sustain a finding that oral notice of removal 
was given and that the stipulation requiring 
written endorsement on the policy was 
waived. 

The policy of fire insurance, covering per- 
sonal property, provided that the policy should 
only remain in force and effect while the prop- 
erty was situated at a location specified in the 
policy. The company would, however, still 
accept liability, even in the case of a removal, 
provided the removal to the new location was 
mdorsed in writing on the policy. 

In the present instance, the insured’s book- 
keeper testified that, at the request of her em- 
ployer, she telephoned the office of the agent 
of the company, prior to the removal of the 
property to a different location, and informed 
the party answering the phone of the intention 
to remove the personalty, and further, asked 
that this removal be indorsed on the policy. 
The person, with whom the bookkeeper spoke, 
assured her that: the matter would be taken 
care of. 


In rebutting this testimony, the company in- 


troduced into evidence the testimony of the 


agent and all his employees, each stating that 
they did not speak to the insured’s bookkeeper 
at the time testified to by her. It is upon this 
rebutting evidence that the company relies, 
claiming that as the property was removed 
without a written indorsement having been noted 
on the policy, the contract was not in force 
and the company cannot be held liable for any 
loss by fire. The company concedes that the 
testimony of the bookkeeper, if uncontradicted, 
would be sufficient to sustain a judgment in 
favor of the insured, but claims that the pre- 
sumption of a binding oral agreement, arising 
from the bookkeeper’s testimony, is destroyed 
by the fact that she failed to identify the per- 
son phoned and by the fact that all employees 
of the agent deny any such conversation or 
oral agreement. 


In holding that the bookkeeper’s testimony 
is sufficient to uphold a judgment in favor 
of the insured, the appellate court states: “The 
cases referred to ali declare that the testimony 
setout in substance is sufficient to sustain a 
finding that the party called was appellant’s 
agent. If so, then it is difficult to perceive 
how the controverting testimony of appellant’s 
witnesses would do more than create a issue of 
fact. If uncontradicted evidence is admissible 
and sufficient as a matter of law to sustain the 
judgment, then it would logically follow that 
the same testimony would, if found to be true, 
be as effective when controverted. It is not 
believed that the introduction of contradictory 
testimony destroys the legal effect of appellee’s 
evidence where, as here, the trial judge specif- 
ically found the testimony introduced by ap- 
pellee to be true. 

“This record reflects a state of facts where 
the trial court could very easily have concluded 
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Miscellaneous Insurance 








that one of the appellant’s witnesses was mis- 
taken in his belief that Miss Ward did not have 
the conversation with such witness. In such 
case the situation would be the same as one 
where there was no controverting evidence.” 

(Fidelity Union Fire Ins. Co. vs. Campbells, 
Court of Civic Appeals of Texas, 288 South- 
western Reporter 255.) 


INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of April 19, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid ff 
Alliance Fire 1 Offered 





Wheeler & Co., Phila............. 53 54 
sn ae - 
urtis anger, bce @sivadiidnes 325 335 
Memaniey & Co., N.Y... ..cccccces 333 340 
Arthur Atkins & COs Me Wisc dc 328 arene 
—- oe of Newark 
tthur Atkins & Co Der sciences 22h Ve 
American Surety an ~s 
Lewis &‘Co., Hartford. .........00¢ 228 232 
McKinley & COG Wisdencicvenc 228 232 
Bankers & Shippers 
Arthur Atkins & Co., N. Y........ 265 275 
Custis & Sanger, N.Y. ..cccccccce 275 290 
Camden Fire 
James, Jt., & Co, Ne Y..scic00 16 18 
Carolina Insurance 
Arthur Atkins & Co., N. Y........ 44 46 
J. K. Rice, Jr., & Co. : ae 44 46 
McKinley & Me Or Wie ex ve aca 4314 45 
City of New York 
Arthur Atkins & . We Wve die vices 335 
McKinley & Co., ado vec bas 315 
Continental Ins. Co. 
Arthur Atkins & Co., N. Y........ 156 158 
Lewis & Co., Hartford............ 156 160 
Federal Insurance 
Curtis & Sanger, Ne Yi. occ ccccce 575 
Federal Union Life 
A. & J. Frank Co., Cincinnati...... 25 28 
Fidelity and Casualty 
Arthur Atkins & Co., N. Y........ 158 162 
*Fidelity Phenix 
Lewis & Co., ee a ats aca 106 108 
Arthur Atkins & Co., N. Y........ 106 108 
J. K. Rice, Jr., & Co., N. Y 106 108 
Fidelity and De 4 
McKinley & Ca. Te eee 185 195 
Fire Association of Philadelphia 
Wheeler & Co., Phila......ccccccce 53 53% 
Firemen’s Ins. Co. = Newatk 
Arthur Atkins & Co., N. Y........ 218 222 
Franklin Fire 
J}. de. me, Je. & Co,, NN: Fi.n.cvec< 206 212 
Glens Falls 
Arthur Atkins & Co., N. Y........ 43 45 
Lewis & Co., Hartford............. 44 45% 
Globe & Rutgers % 
Curtis & Sanger, N. Y............ 1425 1500 
Lewis & Co., Hartford............ 1425 1500 
Great American 
Arthur Atkins & Co., N. Y........ 312 315 
Ja: Mie Oe, IE; Ge CO., Be Fo cicctcve 312 °315 
Hanover Fire ex rights 
J. Meo mene; 38s, & Cass We Ys oc o 00,0 47 50 
Hanover Fire, stock 
Arthur Atkins & Co., N. Y........ 190 195 
Lewis & Co., Hartford. ........... 190 195 
J. K. Rice, jr., Av =. ) Ae 190 195 
Harmonia Insurance (New Stock) 
Arthur Atkins & Co., N. Y........ 46 49 
J. cee ene, Ine, @ Coy N.Y 6. aie 47 50 
Home Insurance’ 
Arthur Atkins & Co., N. Y........ 410 414 
Lewis & Co., a Ig naa d cemade 408 412 
McKinley & Co., Pea Satie tant dina 408 412 
J. K. Rice, Jr., & Co. ‘. a ae 408 412 
Homestead 
J. K. Ries, Je. & Co, Ni ¥... 06 00s 34 36 
Importers and Exporters 
Arthur Atkins & Co., N. Y........ 70 75 
Curtis & Sanger, N. ye rade beee ict 70 75 
International Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 2% 3 
Inter-Southern Life 
Frank & Co., Cincinnati.... 2% 3 
Insurance Co. of North America 
Lewis & Co., Hartford............ 59 60 
Wheeler, & ee WU, 5 sos sey on 59 60 
Independence Fire 
- &-Rice, je, & Co; N.Y. o.oo. 19 22 
Indepeadeace Tad. Ins. Co. 
ge ee Rr 300 








Insurance Securities Co., Inc. 


(Union Indemnity Group) 
Gilbert Elliott & Co., 


Kansas City Life 


Custig BS Saget ie Lic ce cciivesc 


Maryland Casualty 


Lewis & Co., Hartiotd. ....ccccees 


Metropolitan Cas. 


Curtis Samet No Wa. kdevccccds 


Missouri State Life, ex rights 


A. & J. Frank Co., Cincinnati...... 


National Surety 


Curtis p Se ae ee 
Lewis & Co., on tadeswaewse 
McKinley & Co., 


New Jersey Fire cna 


Arthur Atkins & Co., N. Y........ 


New York Casualty 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford. ........... 


Niagara Fire 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford...........-. 


North River 
Northern Ins, Co 


EE. Rice Jr.. & Co., Ns Vi..s::. 
Arthur Athins & Co., N 


one National Life 


& J. Frank & Co., Cincinnati.... 


nates Fire 


Wheeler & Co., Phila. ......ccccee 


Stuyvesant 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartiord:. «0.00. ccc 


Security of New Haven 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford............ 


U. S. Fire 


Arthur Atkins & Co., N. Y........ 
Lewis & Co., Hartford............ 
J. K. Rice, jr., fo" SS. 5a ee 


U.S. Merchants and Shippers 


Curtis & Sanger, N. Y 


Victory Insurance eer 


Wheeler & Co., Phila... .cccccccce 


Westchester Fire. 


Arthur Atkins & Co., N. Y........ 
McKinley & Co., N. YV 


HARTFORD STOCKS 
Aetna Casualty and Surety 


Conning & Co., Hartford.......... 
Roy T. H. Barnes & Co., Hartford.. 

iehines We GO. cc icvccc ccs 
Lewis & Co., Hartford............ 


Aetna Insurance (Fire) 


Conning & Co., Hartford.......... 
Markham & Compan RT ere 
Roy T. H. Barnes & Co., Hartford.. 
Lewis & Co., Hartford...........- 


Aetna Life Stock 


Conning & Co., Hartford.......... 
Markham & Compan PERE OTE 
Roy T. H. Barnes & Co., Hartford.. 
Lewis & Co., ag ME ira tecneaed 
McKinley & Co., 


Automobile Ae an 


Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford.. 
Lewis & Co., Hartford ........ceee 


Conn. General Life 


Conning & Co., Hartford.......... 
Markham & Company............ 
Lewis & Co., Hartiord......-00ss0 
Roy T. H. Barnes & Co., Hartford... 


Hartford Fire 


Conning & Co., Hartford.......... 
Markham & Comp ~y 5 Mea od ase awe 
Roy T. H. Barnes re 
Lewis & Co., Hartford . aad tan eos s 


Hartford Steam Boiler 


Conning & Co., Hartford.......... 
Markham & Company............ 
Roy T. H. Barnes & Co., Hartford... 
Lewis & Co., Hartford............- 


National Fire 


Conning & Co., Hartford.......... 
Markham & Company ciara siecareacdes 
Roy T. H. Barnes & Co., Hartford. . 
Lewis & Co., Hartiord...... 60200 


Phoenix Insurance 


CiarGle Be AEE og co cc covccvonss 
Conning & Co., Hartford.......... 
Markham & Comp MT dan acades. 6s 
Roy T. H. Barnes Te Co., Hartford. . 
Lewis & Co., Hartford.........-.. 


Travelers Insurance 


Conning & Co., Hartford.........- 
Markham & Co, Hartford......... 
Roy T. H. Barnes & Co., Hartford... 
Lewis & Co., Hartford..........-- 


Bid 


20 
940 
104 

84 

74 
= 
254 

38 


92 
92 


255 
258 
140 
300 

36 


175 
175 


NEW ENGLAND STOCKS 


American Investment Securities Co. 


Chas. Day & Co., Inc., Boston. . 


Boston Casualty 


Chas. A. Day & Co., Inc., Boston.. 


Boston Insurance 


Arthur Atkins & Co., N. 
Chas. A. Day & Co., Inc., Boston. . 
Lewis & Co., Hartford............ 
McKinley & Co., N. Y.......0+e5+ 


Capitol Fire Ins. Co. 


Chas. A. Day & Co., Inc., Boston: 
Preferted. . cccccciccvcccevescsce 
CRORE 6 eine cise cess deceseae 


Columbian National Life Ins. Co. 


Chas. A. Day & Co., Inc., Boston. . 


» 25 





525 
540 
540 
540 


95 
285 


200 


Offered 


22 


108 
88 
76 

257 

257 
41 
96 
96 


265 


22 


185 
185 


102 
102 


210 





Cugeapeiatin Title Ins. Co, 

Chas. A. Day & Co., Inc., Boston. . 100 
Mass. “Bond & Ins. = 

Curtis & Sanger, N [Ss feo 310 320 

Chas. A. Day & Co., Inc., Boston. 300 310 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston. 35 45 
New Hampshire Fire 

Chas. A. Day & Co., Inc., Boston. 350 360 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston.. 270 adds 
Providence bag oe ay 

Chas. A. Day & Co., Inc., Boston.. 352 362 
Springfield Fire & Marine 

Chas. A. Day & Co., Inc., Boston. 545 555 

McKinley & Co., N. V......cscces 540 neue 
United Life & ‘ales Insurance 

Chas. A. Day & Co., Inc., Boston. . 40 45 


Republic Casualty in New Quarters 

The Republic Casualty Company of Pitts- 
burgh moved recently from its offices in the 
Union Trust Company building, that city, to 
larger quarters on the third floor of the Wa- 
bash building. The organization headed by 
Joseph W. Ward, a former Pittsburgh banker, 
has completed negotiations with the J. A. Price 
Advertising Agency for an extensive advertis- 
ing campaign, which will stress the fact that 
the company is a Pittsburgh concern, operated 
on Pittsburgh capital by Pittsburgh men. 

According to the latest published statement, 
the Republic Casualty has resources of $3,430,- 
000. Its operations include automobile and all 
kinds of other lines of casualty insurance in 
addition to surety bonds. 

The following are the officers: Joseph :W. 
Ward, president and general manager; H. S. 
Robinson, vice-president; W. H. Davis, vice- 
president; Frank P. Martin, vice-president; 
John F. Collins, treasurer; E. C. Smith, Jr., 


To Conduct Training Course 

INDIANAPOLIS, INp., April 15.—The Indian- 
apolis Life Insurance Company, Indianapolis, 
Ind., will conduct a practical life insurance 
training course of twelve lessons beginning May 
2 at the home office. The classes will be held 
two nights a week on Monday and Friday 
evenings. Those who complete the first twelve 
lessons satisfactorily will be permitted to take 
the company’s advanced course of twenty-two 
lessons. 
secretary; G. F. Silliman, assistant secretary. 








INSURANCE STOCKS 


We have issued our fifth an- 
nual bulletin containing a com- 
parative analysis of 28 Fire, 
Life and Casualty Companies. 
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“More Good Men 
In the Field to Sell---” 


T HE Missouri State Life now has twenty-five Branch 
Offices established in twenty-five of the principal 
centers of the country. |The Company operates in forty 






















states and territories, including the District of Columbia and 
the Territory of Hawaii. 


A definite program of the Company at this time is to enlarge 
its agency forces—get more good men in the field to sell. 
We have a number of good agency openings in various 
sections of the country—some offer excellent opportunity for 
District Agency development. 


Liberal contracts. Well organized Educational, Training 
and Sales Research Departments to aid new men. We 


work with our representatives. 


If interested, write for particulars. Name section and cap- 
acity in which you prefer to work. 


A great company daily growing greater 


Missouri State Life 


Insurance Company 


M. E. SINGLETON, President Home Office, Saint Louis 








MISSOURI STATE LIFE INSURANCE CO. 
Missouri State Life Building, St. Louis, Mo. 


Mail this Coupon Please send me particulars regarding Agency opening 
For Complete Details 
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The Game of Life 


By Witi1am C. Morton 


Registrar, 


I like to think of life and especially the in- 
surance life as a game because I appreciate 
that the sportsmanship idea predominates. And 
when I speak of life as a game, I certainly do 
not wish to imply a game of chance in the sense 
in which most people speak of the word, but 
the connection in which I use the word is that 
of competition and co-operation, and a constant 
striving after a certain goal. It is only in that 
sense that I appreciate life as a game. It is 
something to strive for, to seek after, to at- 
tain. And of all the games of life that are 
ours to -enjoy, I know of none that gives me 
the thrill that insurance does. I like to throb 
with its triumphs and plan for its victories. 
In fact, I appreciate the opportunity of having 
a part in the greatest of all great games—that 
of life insurance. Shakespeare evidently had 
that in mind when in substance he said that 
“The world is a stage and the people are the 
actors.” If that is not the exact quotation, 
it is in substance. But here is the real thought: 
We are a part of this game we call life and it 
devolves upon us to at least win in some of 
the contests of life. Of course, we can not win 
in everything. Some of the world’s greatest 
men have failed in some of the world’s smallest 
things but they were successful because they 
stayed in the game, even though they did not 
win all the time. Recently a famous debater 
said that he had won every debate he ever had 
because if he felt that he had lost, he had 
gained knowledge that could perhaps not have 
been gained in any other way. And some of 
the most precious knowledge that we ever have 
comes in just that way. We sometimes have 
to fail before we would be worthy of success. 
Many people do. Read the history of Lincoln, 
the rail splitter. He did. No one should fail 
on purpose and neither should he give up the 
first time he fails. 


Times HavE CHANGED 
And there are times when we really deserve 
to fail. If our motives are wrong and we are 
striving for an unworthy goal, it is always 
best that we fail. The Kaiser, you will recall, 
was quite a failure in that respect here a few 
years ago. Napoleon went about as high up the 
ladder of fame as any other military leader I 
have ever read about, but he finally met his 
Waterloo. We fail when our motives are 
wrong; we fail because of unprepardness; we 
fail because we do not abide by the rules of the 
game of life. 
One thing that agents should bear in mind is 


Life and Casualty Insurance Company of 





that times have changed. With the increased 
population of the world and the complexity of 
our twentieth century living, the question of a 
livelihood has gotten to be more acute with the 
years. One result of this is that it has caused 
a greater portion of the world to appreciate the 
value of salesmanship. People have to sell 
something, either their services or the products 
they produce. Some people do not like to think 
of life as a game of salesmanship but it is 
nevertheless. The time has come and gone when 
people are willing to live in “a cot beside the 
hill” or a philosopher in a bathtub. Both pre- 
fer to live in a house in a city street and a cot- 
tage by the sea, which indicates that both the 
philosophy of love and love of philosophy have 
changed. And this is only another way of 
showing that life is a game and if our part 
would be what it ought to be, we must keep up 
with the rules. The things that brought our 
grandfathers’ success, are not to be discounted 
but they may not work in the same game now. 
Times change and we must change our rules to 
meet the conditions. And that is not to imply 
that there are certain laws that are immutable 
but that we must learn the laws of adjustment. 
In other words, we must learn to solve all our 
problems. Never pass anything up as complete 
until you have solved it. No game is a success 
until the game has been won. Right must be 
victorious and wrong must be stampeded. Get 
into the game for all you are worth. Do your 
best. 

Playing the game long enough and in the 
right way will eventually make a fellow irde- 
pendent. And I know of nothing that is more 
to be admired than an independent man. I do 
not mean a man who thinks he is entirely in- 
dependent of all others living. That is not in- 
dependence; it is deceit or ego. No person can 
live and die unto himself because, regardless 
of what we may say or think, it is a law of 
nature that our lives will and must all blend 
together. But the independent man is the man 
who abides by the rules of an honorable game 
and who would not willingly and knowingly 
take one advantage of any human being. And 
without independence no man can be a real man 
in the truest sense of the word. No man can 
do his best work who feels want tugging at his 
heels, who is hampered and tied down and 
forever at the mercy of circumstances, or those 
upon whom he depends for employment. Can 
you think of anything more humiliating than 
for a debit man to be but a day’s march ahead 


of want? Nothing is more humiliating than 
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Nashville 


that. Poverty is the greatest bane of all. It 
has been said that “among the poor there is 
less vital force, a lower tone of life, more ill 
health, more weakness, more early deaths.” And 
that is saying a great deal. But it is true. So, 
that leads me to say that one of the incentives 
for playing the game of life in the right way 
would be to become independent and especially 
of this monster that we call want and poverty. 
We wish to strive for mastery and to make the 
best of life and to end the journey successfully. 


QuESTION YOURSELF 

Think of this a little: Are you making any 
money in the insurance business? If so, how 
and why? If not, why not? If you are a 
failure, what is the cause? Are you going for- 
ward and are you making any progress? Now 
after having answered these questions, think a 
long time about this: No man has the right 
to remain in a position, if it is possible to get 
out of it, where he will be subjected to the 
great temptations of poverty. In a case of this 
kind, his self-respect demands that he get out 
and into something that will enable him to make 
some headway. It is every man’s duty to put 
himself in a place of dignity and independence, 
where he will not be liable at any moment to put 
himself on the mercy of his friends, especially 
in cases of sickness or accident. And if there 
are any men in the insurance business who are 
so situated, it is the result of one of two things; 
either the game has not been played properly 
or else some misfortune has overtaken him. In 
the latter case, perseverance will win; in the 
former, the rules of the game must be learned 
or else an effort must be made to get into some- 
thing where you can enjoy the game. No man 
who works in the insurance business should 
be a failure financially. The reward always 
comes to the man who does his best. Are you? 

One thing always sought for in the game of 
life is what we are pleased to call wealth. There 
are those who condemn the pursuit of wealth, 
but I take just the opposite view of the situa- 
tion. I not only believe that it is a privilege 
for men to seek wealth but I actually believe it 
a duty. And that is one great thing that in- 
surance has been able to do. With the present 
scale of living as high as it is, it has become 
almost impossible for Mr. Average Man ‘to 
accumulate a competency as soon as he would 
like to. But every man can carry enough in- 
surance to settle all his obligations and leave 
some besides. In this way, the very poorest 
may join in the great game of life with the 
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richest in the pursuit of wealth. Those who 
usually condemn wealth are people who would 
not have enough business judgment to keep a 
fortune if it were given to them. By all means, 
accumulate all you can, honestly. If a man is 
a man, and his fortune is legitimately won, it 
will increase his influence and multiply his 
power. This struggle to attain wealth, if he 
is careful to guard against its narrowing, 
demoralizing and dwarfing influences, will devel- 
op his intelligence, his skill, his energy, his 
thrift and his sagacity; will improve his judg- 
ment, increase his practical knowledge, and 
train his moral and intellectual powers to a 
high cultivation. ‘The soul is trained as much 
by the ledger as by the calculus and can get 
exercise in account of sales as in account of 
stars.” The debit man, if methodical, is put 
constantly upon his thoughtfulness; his reserve 
force is constantly brought into play, and he is 
ever massing his forces upon the enemy’s 
weakest point, as did Napoleon his army. He 
is in perpetual drill from morning till night. 


Know Your Business 

If you would make a good debit man and a 
good business man, it would be well to bear in 
mind that you must be orderly, systematic, 
prompt, considerate, exact, courteous, both to 
your policyholders and to the company that em- 
ploys you. The debit man is always in a school 
of manners; his calculations for times and in- 
crease every day bring him into a mathematical 
drili ; he is constantly put on his good behaviour, 
and if he is broad gauged enough, liberal and 
magnanimous, and does not allow his business 
to narrow and contract him, he will constantly 
improve his manhood, will grow broader, his 
sympathies deeper and his charities larger. If 
you can not see some improvement in your 
debit and in the friendship you have acquired ; 
if you are not constantly becoming a stronger 
man, it is certainly a self-evident fact that 
you are not placing yourself, as you should, 
into the game. It is no sin to be rich or to 
wish to be rich: the mistake is in being too 
eager after riches. Practice moderation in the 
game of life. You will be happier. In any 
game that I have ever witnessed, I have ob- 
served that there are certain fundamental laws 
that must be obeyed if we would win. It has 
been said that perhaps the greatest blessing that 
comes from our well-known foot ball games is 
that of co-operation. Every player must make 
his plays in co-operation with the other students 
in order that they may attain a common goal. 
It also teaches precision and thoroughness. One 
of the greatest lessons I have ever seen in co- 
operation is that of a high school football 
game. The entire school must stand as a unit. 
Those who can not play can “root” for those 
who do play. And having had some little 
experience along that line, I am here to tell 
you that it certainly has a wonderful effect 
upon one’s enthusiasm and energy. And what 
is true of athletics is also true of insurance. All 
the field force of an insurance company must 
stand as a solid phalanx. They must march 
toward the goal set by their executives with 
thoroughness and precision. And there is not 
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and can not be any better advertisement for any 
insurance company than a united and loyal debit 
force. 

In the game of a debit man, there will likely 
be other small games such as contests and 
various stunts that are intended to first, make 
the agent more money and second, to increase 
the business of the company. Insurance is one 
thing that a fellow helps himself every time 
he helps carry on a contest. This might not 
be true of many other occupations but it is of 
insurance. For instance, if, your company has 
on a contest of some kind and they are trying 
to achieve a certain goal, you not only stand 
a chance of being the winner but you get paid 
for every effort you put forth. The more you 
work the more you make. Take a real active 
part in every game that is put forth because 
above all others who will be profited by active 
participation in it, there are none who will 
profit more than the agent. Jump in to win 
and you will. 


In nearly every game that we enjoy, it is 
nearly always understood that those who can 
not play the game successfully and who can 
not bring honor to the institution they represent 
must get out and make way for those who can. 
And such a ruling as’ that is fair for all con- 
cerned. No man should wish to continue in any 
game unless he can bring honor to those who 
participate in it with him. A job may be an 
honor to attain but we should learn to honor 
the job instead of the job honoring us. Per- 
haps, yes, without a doubt, the greatest of all 
games in the world is that of the Christian 
striving with all his might to deliver his soul 
back to the God who created it, and it was a 
law of the Founder of Christianity that those 
who fail to bear fruit would “be hewn down 
and cast into the fire.” And this rule holds 
good in practically every phase of life. There 
is hardly any field of activity where only “rope 
holders” are wanted. Only the aged should 
have a pension. In other words, it is as true 
now as when John Smith lived that “Those 
who do not work shall not eat.” 

And after all has been said and done, we 
are correct in saying that debits are no good 
unless they make money for the companies that 
carry them. The great goal of every debit man 
should not be so much that of increase, collec- 
tions, advance pay, rejection of fake claims, 
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payment of deserving ones, although these must 
have their rightful place, but the idea is that 
every debit in every company must show a 
profit to the companies. Making a debit pay 
the policyholder, the company and the agent, 
is and should be the goal of every debit man. 
Make it self sustaining. Make it profitable. 
Make it worth while. Make it interesting for 
everybody concerned. In baseball, this .achieve- 
ment would be called a “home run.” And if 
you doubt whether home runs pay, just remem- 
ber “Babe” Ruth. In football, it would be 
spoken of as a “touch down.” This is a paying 
proposition, as is evidenced by the accomplish- 
ments of “Red” Grange. In the automobile in- 
dustry, the same result would perhaps be a 
“Ford” and you know the meaning back of that 
word “Ford” has made Henry Ford one of the 
world’s richest men. And on through the en- 
tire catalogue of human accomplishments. It 
could be shown that the man who delivers the 
goods is likewise the one who can have them. 


“Busy” 
“Busy” is a word that closes the door to the 
agent. But our leaflet called “Too Busy” will 
open it. Just try it. Send for sample. 
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We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 


INCOME GUARANTY COMPANY 


(Stock Compayn) 
Drawer 422 South Bend, Indiana 
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The Rise in Death from Alcoholism Among 
American Wage-Earners Since Prohibition 


(From the Statisticai Bulletin, 


The rising tendency of the deathrate from 
alcoholism among the millions of industrial 
policyholders of this company since the Eigh- 
teenth Amendments and the Volstead Enforce- 
ment Act became operative has encouraged us 
to make a more intensive study of this interest- 
ing subject. It was desired, above all, to deter- 
mine whether this increase was general through 
out the country, or was confined, as some have 
suggested, to only a few States. The results 
show clearly that the increase since 1920 has 
been very general. The table given shows 
the results in thirteen of the larger States. The 
data for the smaller States, while insufficient 
for inclusion in this table, also point strongly 
to a rising deathrate from alcoholism since 1920. 

Our second objective was to obtain data for 
comparison of the alcoholism deathrates during 
the period of national prohibition and the pre- 
prohibition period. We have felt that, in order 
to make these comparisons fairly, we should, 
as a first step, revise our previous figures and 
add to the total of the deaths definitely certi- 
fied to us as caused by “alcoholism” those which 
have been reported as due to acute poisoning 
by wood or denatured alcohol. For, this lat- 
ter group is definitely a by-product of condi- 
tions that have prevailed since the prohibitory 
law became effective. The addition of these 
deaths makes a considerable change in the num- 
ber charged to “alcoholism” since 1920. 


Among Metropolitan industrial policyholders _ 


in the United States the combined deathrate for 
“alcoholism” and acute alcoholic poisonings in 
1926, was 4.1 per 100,000, which is identical with 
that for alcoholism in 1911, the initial year of 
the period studied. The 1926 deathrate was the 
highest since 1917 and shows an increase of 
twenty-four per cent over 1925. It was three 
and one-sixth times that for 1920, when the 
minimum deathrate for alcoholism was re- 
corded. It falls just short of being three times 
as high as the figure prevailing in 1919, the 
year of “war-time prohibition,’ and is more 
than double the rate of 1918, a war year, when 
certain restrictions were placed on the manu- 
facture and sale of liquor. During 1918 there 
was, in America, a period of relative abstemi- 
ousness when millions of people were denying 
themselves both food and drink. There re- 
sulted a sharp decline in the deathrate from 
alcoholism, similar to that which occurred in 
England and Ireland during the war years. 


The death rate for American Metropolitan in- 
dustrial policyholders for 1926 (4.1 per 100,000), 
is still not as high as that prevailing in 1917, 
and in the five pre-war years, 1912 to 1916, in- 
clusive, although it closely approaches that for 
1915 (4.3). The maximum alcoholism deathrate 
was 5.4 per 100,000, as recorded in each of three 
years, 1912, 1913 and 1916. But since 1920, 
when the rate was only 1.3 per 100,000 the fig- 
ures have mounted to their present proportions, 
suggesting that, with the maintenance of pres- 
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ent tendencies, the alcoholism deathrate of 1928 
might very well reach a higher point than for 
any year in this series. There is, of course, no 
assurance that the present tendency will con- 
tinue. 

The situation we have noted in the country 
at large is found likewise over a very large 
number of States and in a widely scattered ter- 
ritory. This is clearly shown in the table given 
here, which shows the facts for most of the 
larger States. The situation in Maryland and 
in New York calls for especial attention. In 
the former State, in 1926, the rate, 10.1, was 
higher than was ever recorded. In New York 
State, the figure for 1926, 6.3 per hundred thou- 
sand, was exceeded in only three years, 1913, 
1914 and 1916 during this sixteen-year period. 

A third objective was to determine in what 
States deaths definitely certified as due to acute 
poisoning by wood or denatured alcohol were 
chiefly localized. These have occurred, for the 
most part in New York, New Jersey, Pennsyl- 
vania, Illinois, Massachusetts, Maryland, Ohio 
and Tennessee. They have also occurred in 
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considerable numbers, considering the totals of 
persons exposed to risk, in Kentucky, Virginia, 
Rhode Island, and in one Canadian province— 


Ontario. Under present conidtions of death 
certification, the number of deaths actually 
caused by acute alcoholic poisoning is undoubt- 
edly understated. If we had more autopsies and 
intensive investigations of obscure fatalities, the 
number of such cases would undoubtedly be 
much increased. Nevertheless, it is of some 
interest to observe that the mortality from this 
type of alcoholism, in 1926, was less than a 
third that in 1920. In other words, contempora- 
neous with a marked increase in death from 
“alcoholism,” there has been a marked decline 
in deaths certified as due to acute alcoholic 
poisoning. 

We have also wished to determine the effect 
of the prohibitory law on the average age at 
death of those dying of alsoholism, both among 
Metropolitan industrial policyholders and in the 
general population. For male Metropolitan in- 
dustrial policyholders dying of alcoholism in 
the three years, 1911 to 1913, it was 43.2 years; 
for the three years, 1924 to 1926, it was 44.2 
years. The average age at death of males who 
died of alcoholism in the general population 
was 46.4 years in 1913, as against 46.9 in 1924. 
For females insured in the Metropolitan, there 
was a slight decline in the average age from 


DEATH RATES FROM ALCOHOLISM AND FROM WOOD AND DENATURED ALCOHOL POISONING* IN SPECIFIED STATES 
AND IN CANADA. METROPOLITAN LIFE INSURANCE COMPANY, INDUSTRIAL DEPARTMENT, PREMIUM- 
PAYING BUSINESS (AGES ONE AND OVER), 1911-1926 


Degaturates Per 100,000 


YEAR U. §. 
Total Calif. Conn. D.C. Iii. Md. 
Me fess tiene ds 4.1 1.8 3.9 4.1 3.4 10.1 
Ws icdsivinida'is 3.3 HY 2.5 e 2.2 4.3 
1924. s &2 1.2 4.3 5.8 2.3 5.5 
3.4 1.6 4.9 5.2 3.8 6.8 
2.5 1.5 1.9 8 2.9 3.0 
1.5 1.0 8 ae 1.4 2.4 
1.3 .6 9 1.5 9 1.5° 
1.4 9 1.2 3.9 1.3 1.2 
1.9 8 1.9 8 1.0 3.4 
5.2 8 7.2 3.4 5.8 6.8 
5.4 1.8 10.8 4.8 4.7 6.6 
4.3 4.0 6.4 6.6 3.0 3.3 
4.8 4.4 5.9 5.1 3.2 4.8 
5.4 2.4 8.1 5.2 2.9 5.9 
5.4 6.1 7.5 3.6 3.7 6.1 
4.1 1.5 3.0 7.4 2.7 4.1 
*Wood and denatured alcohol poisoning inckided from 1920 to 1926. 





A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 
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Mass. Mich. Mo. N. J. N.Y. Ohio Pa. R.I. Can. 
5.2 4.5 3.7 3.0 6.3 3.1 3.7 7.2 9 
3.6 3.6 2.1 3.9 5.2 2.4 4.5 1.6 6 
3.5 3.1 3.2 2.5 4.3 1.5 4.4 3.6 ri 
4.2 5.0 3.2 2.8 4.5 1.7 3.0 C8 . & 
4.7 2.0 2.5 3.3 2.6 1.8 1.9 6.1 4 
2.0 2.7 1.5 1.1 1.5 P 1.2 1.9 a 
2.3 9 Pr 1.2 1.2 1.5 1.3 2.4 8 
2.1 ee 5 1.4 2.2 1.8 1.3 2.1 4 
2.2 2.6 4 1.6 2.5 3.3 2.1 2.2 1.1 
5.6 7.6 2.4 4.9 6.3 5.4 6.6 9.3 1.1 
6.1 a 6.0 6.9 8.3 4.4 4.1 4.3 4 
5.8 2.0 4.8 3.1 5.8 3.4 3.9 6.4 1.0 
6.5 2.7 3.6 4.4 6.7 4.3 4.1 4.6 2.9 
6.0 23. 11.5 7.9 6.8 4.0 4.0 3.5 1.4 
5.9 3.1 4.5 6.1 6.3 6.7 4.6 7.4 3.7 
2.0 443. 82: @3,.65). 68) £6266 3 


41.4 years in 1911-1913, to 41.1 years in 1924- 
1926; and in the general population, a more 
marked decline from 43.0 years in 1913 to 42.1 
in 1924. If, as many claim, there has been in- 
creased drinking among young people in recent 
years, this has not as yet resulted in lowering 
the average age at which male alcoholics die, 
Among females this has actually happened. 

A final and important objective was to ob- 
tain data among our Canadian industrial pol- 
icyholders for comparison of their alcoholism 
deathrate with that for those living in the 
United States. During the sixteen-year period 
1911 to 1926, there were 100 deaths from alco- 
holism and acute alcoholic poisoning among 
Metropolitan industrial policyholders in Canada. 
When distributed over a sixteen-year period this 
number is obviously too small to constitute a 
strictly reliable basis for year-to-year compari- 
son. Their very paucity, nevertheless, shows 
clearly that in every year, before and after na- 
tional prohibition became operative in the United 
States, the alcoholism deathrate in Canada has 
been very much lower than in this country. 
For the sixteen-year period, the alcoholism 
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deathrate for Canada was 0.9 per 100,000, as 
compared with 3.4 for the insured in the United 
States. Few as they are, the deaths in Canada 
also indicate that the alcoholism deathrate was 
considerably higher ten and fifteen years ago 
than in the more recent years. Of the 100 
deaths, 42 occurred in the Province of Ontario 
and 40 in Quebec Province. The latter has the 
more policyholders and the lower alcoholism 
deathrate. 

The facts we have disclosed above for the 
industrial population, as represented by the mil- 
lions of Metropolitan industrial policyholders, 
are, furthermore, in close agreement with those 
shown for the general population, up to the 
latest year (1925) for which data are available. 
The reports for the general population of the 
individual States are confirming, almost with- 
out exception, the findings for the wage-earning 
population. The conditions as to deaths from 
alcoholism are not restricted to any single eco- 
nomic class or to any limited area of the coun- 
try. It is noteworthy also that the alcoholism 
deathrate runs much higher in the general popu- 
lation than among the wage-earners. 

The rising alcoholism deathrate in this coun- 
try since 1920 cannot, in our judgment, be ex- 
plained by increased consumption of “hard” 
Aquor, as compared with wartime and pre-war- 
time years. The reason must lie, we think, in 
the greater toxicity of the alcoholic liquors 
which are now used so generally throughout the 
country. The only encouraging feature in this 
picture is that officials of various States, re- 
sponsible for the public health, are now stirred 
by the situation and are preparing measures 
fer its more adequate control. 


CELEBRATE APRIL AS PRESIDENTS’ 
MONTH 
Western and Southern Announces Several 
Changes in Field 

The Western and Southern Life Insurance 
Company’s entire field force will celebrate April 
as President’s Month, with a large ordinary 
writing in his honor. 

The Indianapolis North district under the 
supervision of J. H. Hampton, held a district 
banquet at the Lincoln Hotel, on March 25, to 
celebrate their largest week’s business under 
the present management. Plans were also laid 
for a large ordinary writing for President’s 
Month in April. Visitors at the banquet were 
Superintendent of Agencies W. C. Whitney, 
from the home office at Cincinnati, and Super- 
intendent S. E. Johnson, Indianapolis South. 

The third annual business meeting and ban- 
quet of the Norwood, Ohio, district of the 
Western and Southern Life Insurance Com- 
pany was held at the Hotel Gibson, Cincinnati, 
April 2 to celebrate the district’s 1926 achieve- 
ment and the company’s record of the past year. 
All the executives and others from the home 
office attended. 

Superintendents in attendance were: Wm. 
Klusmeier, Cincinnati East; W. B. Guisinger, 
Cincinnati North; Lee Wittrock, Cincinnati 
Park; R. E. Galvin, Cincinnati West; F. E. 
Brawley, Middletown; C. J. White, Piqua; J. 
D. Cassidy, Dayton; L. F. Mackley, Toledo 





unlimited production. 
rights. 





Reading - Lancaster - York, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








South; C. B. Choate, Grand Rapids; W. D. 
Davis, Louisville West, and W. F. Callahan, 
Hamilton. 

The Norwood district is one of the leading 
districts of the company and is under the man- 
agement of Superintendent Charles F. Brawley. 
Mr. Brawley’s entire staff of business pro- 
ducers will attend the meetings. A musical 
program and dance will follow the banquet. 

Superintendent E. Shoemaker, Evansville, is 
leading the field in joint results for the year; 
Assistant Superintendent C. W. Tillbrook, To- 
ledo North, tops the assistants; and J. Colucci, 
Ashtabula, heads the agents in this branch of 
the business. 


Promotion comes to Warren L. Kennedy, 
formerly supervisor of Division B, as a result 
of six years of work as agent, assistant, special 
assistant and supervisor, and he is now superin- 
tendent at Cleveland-Edgewater. 


Fifty-eight Legion members of Chapter No. 
1, Cincinnati, of the Western and Southern 
Service Legion, including legion members in 
the four Cincinnati Districts and the Norwood 
District, held a special business meeting and 
luncheon at the Elks’ Club on Thursday, March 
i. 


The election of officers under the Red and 
Blue tickets resulted in a very enthusiastic con- 
test. The Blue ticket was successful in elect- 
ing their ticket with Agent George Burns, of 
the Cincinnati East District, as president; As- 
sistant D. D. Troxell, of the Norwood District, 
as vice-president, and Agent Charles O’Connor, 
of the Cincinnati North District, as secretary. 


Week commencing March 21 has been se- 
lected by the Western and Southern Legion 
members of the five Cincinnati districts, to be 
known as Legion Week, each Legionnaire select- 
ing a squad of non-legion members in a con- 
test on joint results, the five leading teams to 
be the quests of honor, at a dinner givens by 
the superintendents of the Cincinnati districts. 

In industrial increase for the year E. Shoe- 
maker, Evansville, leads the superintendents; C. 
Funk, Louisville West, leads the assistant super- 
intendents, and Agent N. Wyatt, Ft. Wayne, 
leads the agents. 

Robert Adams, formerly assistant superin- 
tendent at Detroit-West, has been appointed 
superintendent at Detroit-East. 
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LIFE INSURANCE SIMPLY 
EXPLAINED. 


Latest Work from Pen of William Alex- 
ander Intended to Educate Public in 
Fundamentals 
In response to a well defined demand for a 
simple text-book on life insurance by an au- 
thority in the business as well as a writer of © 
ability, William Alexander, secretary of the 
great Equitable Life Assurance Society of 
the United States, has prepared a new book en- 
titled Lite Insurance Simply Explained. The 
book is primarily intended for schools and 
classes. It was written at the suggestion of the 
National Association of Life Underwriters and 
is published by The Spectator Company under 

the auspices of that body. 

In order to enhance the value of the book for 
classroom use, Frank L. Jones, State manager 
in. Indianapolis for the Equitable Life, former 
president of the National Association of Life 
Underwriters, and formerly Superintendent of 
Schools in Indiana, has prepared a series of 
lessons, with appropriate questions, based on 
the new text-book. The book is, of course, en- 
dorsed fully by the publications committee of 
the National Association. 

Among the several prominent life insurance 
persons who have been given the opportunity to 
read proofs of the new book is Courtenay Bar- 
ber, well-known life insurance expert of Chicago. 
He particularly endorses the book because, as 
he says, the author “thinks straight and has a 
fine. way of expressing his conclusions.” 

The book was prepared by Mr. Alexander 
very largely with a view to its use in schools, 
but it is nevertheless a valuable contribution to 
life insurance literature which will be found 
useful to agents and laymen alike, as a few 
hours devoted to its perusal will give a thorough 
understanding of the basic principles of the busi- 
ness. To laymen it will give a clear impres- 
sion of the utility of life insurance as well as 
a definite outline of its application. By the 
time this matter is read the new book will be 
ready. Price $1 per copy. 
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